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MOTOR OIL! 


Economical, quick-starting 
~ best for winter driving! 
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For a better winter motor oil 
consider Du Pont Lube Oil Additives 


[Thinking of a mew motor oil for “fall and 
winter changeover’? 

Developing one with special advan- 
tages for low-temperature, short-haul win- 
ter driving may be easier than you think. 
And one of the new DuPont Lube Oil 
Additives—564 or 565—can help you do 
it. Such a winter oil has tremendous ad- 
vertising and merchandising advantages 
as compared to ordinary oils. 

Benefits you can sell 
Oils that will prevent engine sludge... 
particularly under cold-weather, low- 
power, short-trip driving conditions... 
have important sales appeal to the mass 
passenger car field, as well as in commer- 
cial urban fleet markets. 


If you are marketing a multi-grade oil 
having these cold-weather advantages, Du 
Pont Lube Oil Additives 564 or 565 will 
provide a substantial part of the viscosity 
index improvement which is needed. For 
this reason, these ashless polymeric addi- 
tives are very economical in the produc- 
tion of such oils. 

Du Pont Lube Oi! Additive 564, because of 
its relatively low molecular weight, pro- 
vides motor oils with good shear stability 
and viscosity index improvement, coupled 
with outstanding detergency. 

DuPont Lube Oil Additive 565, having a 
higher molecular weight, provides the 
same outstanding detergency under low- 
duty driving conditions plus high viscos- 


ity index improvement. These haracter- 
istics enable you to manufacture multi- 
grade oils of superior quality at consider- 
ably reduced treating costs. 

( ommer<¢ ial quantities ot both addi- 
tives are now available. You can readily 
test their effectiveness in your own base 
oils by obtaining samples from any of 


our regional offices listed below. 
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Better Things for Better Living 
. through Chemistry 


Petroleum Chemicals 
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The “Drive More” program is under way! 


National advertisements reach 50,000,000 
to help increase your service-station sales 


The second big advertisement in Ethyl’s ‘Drive 
More’”’ program is appearing in The Saturday 
Evening Post and Collier’s—and another is 
scheduled for August Reader’s Digest. These 
advertisements show how motorists can enjoy 
extra fun and convenience at “‘bargain rates”’ by 
driving more on vacations. 

This program has been enthusiastically re- 
ceived by oil companies, automobile manufac- 
turers and others throughout the country who 
can profit from increased automobile usage. 
Already many of these companies are actively 
supporting the “Drive More’”’ slogan. 


You can, of course, take part in this long- 
range program at any time. To make it easy and 
convenient, Ethyl has prepared a kit of sug- 
gested merchandising materials you can use in 
promoting the program to your customers. 

With your active participation, you can help 
insure that this program will be of the greatest 
value to your own company and the entire 
petroleum industry. 

Contact your Ethyl Representative for full 
information on how to order these tie-in mate- 
rials at cost—or how Ethyl can help you in 
developing your own. 


ETHYL CORPORATION 


NEW YORK 17, N. Y. 


ETHYL 
CORPORATION 
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o the Employee Relations Director 


of every American company 


LET’S FACE IT. . . the threat of war and 
the atom bomb has become a real part 
of our life—and will be with us for 
years. Fires, tornadoes and other dis- 
asters, too, may strike without warning. 
The very lives of your employees 
are at stake. Yours is a grave responsi- 
bility. Consider what may happen. 
When the emergency comes, every- 
body’s going to need help at the same 
time. It may be hours before outside 
aid reaches you. The best chance of 
survival for your workers—and the 
fastest way to get back into production 
—is to know what to do and be ready 
to do it. To be unprepared is to gamble 
with human lives. Disaster may hap- 
pen TOMORROW. Insist that these 
simple precautions are taken TODAY: 
Call your local Civil Defense Direc- 
tor. He’ll help you set up a plan for 
your offices and plant—a plan that’s 
safer, because it’s entirely integrated 


with community Civil Defense action. 


Check contents and locations of 
first-aid kits. Be sure they’re ade- 
quate and up to date. Here again, your 
CD Director can help 
supplies needed for injuries due to 


with advice on 


blast, radiation, etc. 


Encourage personnel to attend Red 


Cross First Aid Training Courses. 


Encourage your staff and your com- 
munity to have their homes prepared. 
Run ads in your plant paper, in local 
newspapers, over TV and radio, on 
bulletin boards. Your CD Director can 
show you ads that you can sponsor 
locally. Set the standard of prepared- 
ness in your plant city. There’s no 
better way of building prestige and 
good employee relations—and no 


greater way of helping America. 


Act now ... check off these four simple 


points... before it’s too late. 
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You get 
speed, 
safety, 
economy 
when you get 


EVER-TITE 


QUICK 
COUPLINGS 


Ever-Tite Couplings 
give you connections 
that are always 
tight...safe...fast. 


No sliding 
rings; absolute 
tightness is pre- 
determined in 
manufacture by 
positive gasket 
compression. 


You just slip the 
coupler over the 
adapter, and close 
the handles. 

If you want to make 
it fast, make it 
Ever-Tite—the first 
choice where per- 
formance is the first 
consideration. In 
stainless steel, bronze, 
aluminum, steel and 
malleable iron. Ask 
your distributor now. 


EVER-TITE COUPLING CO. INC. 


254 West 54th Street 
New York 19, N. Y. 


EVER-TITE 
Standard 
Adapter and 
Coupler 


EVER-TITE 
Adapter and 
Coupler 
for 
Tank Car 
Unloading 


}EVER-TITE 
Coupling 
Elbow and 
Check Valve 
Unit 





Biggect Valve Nowe in 50 Yoare/ 


THE REVOLUTIONARY NEW BRONZE VALVE 


ct | am 7 


wil BRINALLOY 


HERE'S THE BIGGEST BRONZE VALVE NEWS IN MALF A CENTURY—made possible by Brinalloy, a new patented 


seating alloy developed in the Lunkenheimer Metallurgical Research Laboratories. Seats 
and discs of this new alloy are far more resistant to wear and corrosion than 500 Brinell 
Stainless Steel — they even outwear case-hardened Stainless Steel exceeding 1000 Brinell! 


In the most severe tests, there was no need for renewability, repair, or replacement. 


NOW yo. can beat the high cost of valve maintenance and replacement with the first 
completely revolutionary bronze valve in 50 years! No matter how severe the throttling 
service, in 4-year tests, there was no leakage, erosion, or wire drawing. This new valve 
pays cash dividends in maintenance savings — year after year after year! For more infor- 
mation, call your Lunkenheimer Distributor or write The Lunkenheimer Company, Box 
360, Cincinnati 14, Ohio. 


Patented Alloy BRONZE e IRON e STEEL @e PVC 


LUNKENHEIMER 
neck 


THE ONE NAME IN VALVES 





60-Second Summary 
WHAT'S HAPPENING IN OIL 


Pressure for Middle East crude oil outlets is building up. Stability 
of world prices may hang in the balance. ---p. 10 


The government may propose oil import “allowables.” Borrowing 
July 22, 1955 a page from state methods of regulating crude oil output, national defense 
officials are considering a plan for quarterly hearings in order to “suggest” 
import limits. soot © 
e 


First posting of export prices for refined products in the Eastern 
Hemisphere was initiated this week by Shell Petroleum Co., Ltd. Called 
a “logical development” in world commerce, the postings are for cargo lots 
dept /IN DEX f.o.b. Singapore, major terminal for Far East markets. Till now, U. 8. Gulf 
and Caribbean have been the world’s sole posted cargo export centers. 
Production 16 
Refining 22 ? 


Transportation 24 


Marketing 3] There will be good effects—but some drawbacks, too—for the oil 


industry if the new highway plan goes through. Motorists will use more 
Washington 6 products, but there’ll be the weight of the added taxes and the need for 
Key Prices 34 many marketers to fight for locations along the new highways. ...p. 9 
The Market Trend 35 

Statistics 36 ° 


itorial 
Satara “ Petrofina, the well-heeled Belgian oil company, is preparing to enter 


ietenaitenal % the U. S. on a fully integrated basis, same as in Canada. It’ll start out in 


Management 19 production. coe DP. 26 
Oil Men at Work 37 * 


| 
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Texas has set August oil allowables at 3,028,328 b/d, representing 

a slight increase over the initial July figure. The imports issue wasn’t 

raised at the state commission’s hearing this week, even though importers 

indicated imports may run higher for the remainder of the year than had 

been forecast a month ago. oop. 12 
@ 


An upsurge in demand for top-octane premium grade gasoline is in 
prospect. More than 37% of the 1956 model passenger cars will be pushing 
the upper octane limits through use of engine compression ratios of 9:1 
or better in at least 20 models. Last-minute changes might boost some to 
10:1 ratios. In terms of horsepower, an increase of about 25 horses—maybe 
even more—seems likely. 

e 


Reworking a depleted oil field can pay dividends. Magnolia doubled 
its annual output at Luling, Tex., with an extensive nine-year program. 
eee p. a3 


Be a little wary over some language in the bill extending the Inter- 
state Oil Compact Commission. An amendment, quietly pushed through at 
the last moment, calls for an annual report by the Attorney General on 
whether activities of states under the compact tend to price fixing or 
monopoly. An “unfriendly,” headline-hunting attorney general could raise 
a stink. ooo. B2 
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A new approach to the oil imports problem is in the works. It would 
function like this: A government committee would hold public hearings 
every three months and would recommend oil import “allowables.” 

The plan is like the way Texas, say, prorates domestic oil output. 
Importing companies would submit their schedules for the next quarter, 
together with justification for any increase over their 1954 rate. Anyone 
opposing such an increase would have a chance to present arguments. Basic 
data on current imports, stocks, and demand would be supplied by existing 
government agencies. The committee would then decide whether national 
security would be endangered. If so, the companies would be asked to make 
specific cuts in their imports. If not, the requests would be approved. 

The committee would have no enforcement power, but companies 
would face the threat of restrictions imposed by the President under terms 
of the trade bill passed by Congress this year. 

There would be no industry people on the committee not even on 
task forces, thus avoiding any industry fight over representation. Commit- 
tee members likely would include representatives of State, Interior, De- 
fense, Commerce, and the Office of Defense Mobilization. 

There may be developments on this proposal soon. Interior is map- 
ping details, will submit them to Defense Mobilizer Flemming. 


There is new optimism for the natural gas bill. Even though Repub- 
licans haven’t given Speaker Rayburn the results of their nose count, the 
Speaker apparently decided there was enough support to make it worth 
the risk of a House vote. If the bill passes there, it still faces a race against 
the adjournment clock in the Senate. 


U. S. firms in the Iranian consortium are being backed up by Secre- 
tary of State Dulles. In effect, Dulles has told Rep. Emanuel Celler (D., 
N.Y.) to lay off probing for possible antitrust violations in the arrange- 
ment. Dulles holds that such inquiry could incite antagonistic Iranians anew. 

Celler wants to go ahead, but he hasn’t made up his mind. Part of 
the reason may be that Atty. Gen. Brownell’s January letter of “blessing” 
for the consortium was mild, reserved. The document, contents of which 
have just been declassified (page 15), gave antitrust clearance only to joint 
purchase of Iran’s oil, no clearance to any concert in marketing. 


Next year’s political strategy is beginning to shape up, and oil is 
certain to get involved in the campaign oratory. Democrats will seek to 
show that big business calls the signals for the White House, and that the 
White House pulls the strings on independent agencies, such as FTC, FPC, 
SEC, etc., to make sure big business gets the breaks. 


Congressional committees are seeking political ammunition, too. 
There’ll be a rash of investigations with 1956 in mind. One is already under 
way on federal regulatory agencies. Another, the Roosevelt subcommittee 
(page 31), wants to dig deeper into treatment of service station dealers 
by major oil companies—and what FTC and Justice haven’t done about it. 
A Senate group will start lengthy hearings in mid-August on distribution 
practices. This is apt te range across such topics as “good faith” pricing, 
exclusive dealing, monopoly—maybe even price wars. 
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PETROFRAC 


Exclusive DOWELL fracturing treatment tripled flow, jumped potential to 2356 BOPD 


With Petrofrac* an operator can use his own lease crude oil as gallons of Petrofrac fluid carrying 10,000 pounds of sand. As a 
the fracturing and sand-carrying medium. A special emulsify- result, the well flowed 35 BopH on a 4-inch choke. On a 
ing agent is added to the crude to increase its sand-carrying potential test it was rated at 2,356 Bopp. 
ability. This permits large sand concentrations with little , —- ; 
a ; ; ; Petrofrac is but one of many Dowell services now available 
danger of screen-outs . . . even in large shot-holes. Kerosene, age ms : 
, igh ag to the oil industry. To see how Dowell can help you with 
diesel fuel or distillate may also be used if crude oil is not : apy. . : : gre : 
; ; ; fracturing, acidizing, perforating, Electric Pilot, and many 
available or suitable. 
other services—call your nearest Dowell office. Or write 
In one recent case, a well in a sandstone formation was making Dowell Incorporated, Tulsa 1, Oklahoma, Dept. G-75. 


10 Boru. Dowell engineers fractured the well with 5,000 *A Service Mark of Dowell Incorporated, 


services for the oil industry 


A SERVICE SUBSIDIARY OF THE DOW CHEMICAL COMPANY 





you're going to have 


a baby 


And it will never take care of itself. 


From date of discovery until depletion, a petroleum reser- 
voir must be studied, coddled, and paced throughout its 
productive life to provide optimum balance between cur- 
rent and deferred income, conservation requirements, and 


the reservoir’s ability. 


Core Lab provides the latter information through study and 
evaluation of cored samples, interpretation of these vital 
data, and the recommendation of technical procedures best 


suited for individually effective results. 


There is no short-cut — either electrical, electronical, or 
mechanical—to the development of this complete and 
fundamental appraisal. Sooner or later, the question will 
occur — “What does Core Lab say?” An adequate answer 
comes only from direct examination of the basic product 


in its original state. 


To facilitate the future acceptance and use of reservoir data 


in purchasing, selling, or financing reserves, call Core Lab. 


CORE LABORATORIES, alana 


8o0O 1} CORE SFr 8 & EF SBALELA S T 
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New Highways: What They Mean to Oil 


For the next 12 years and longer 
the oil industry will be feeling the 
effects—both good and bad—of the 
huge new federal highway-building 
a now starting to take firm 
egislative shape in Washington. 

Here, for better or worse, are some 
of the things that can be looked for 
if the authorizing bill approved last 
week by the House Public Works 
Committee is enacted: 


Higher use taxes on gasoline and 
diesel fuel, with both taxes becoming, 
in effect, a permanent part of the 
federal tax structure. Thus would end 
in defeat the industry’s long-time cam- 
paign to get the national government 
out of this field of taxation, leave it 
to the state alone. 


A bigger demand for oil products, 
all the way from asphalt to gasoline, 
under the stimulus of the road-build- 
ing program itself and the incentive 
it'll give to motorists to pile up mile- 


age. 
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Diversion of traffic from the big 
bulk of 40,000 service stations located 
on the present 40,000-mile interstate 
highway system map. Reason is that 
from 70% to 90% of the grid is said 
to be subject to relocation 


The promise, to all marketers and 
distributors, of a wide-open oppor- 
tunity to compete for business along 
the nation’s principal highways 


The House this week was due to 
take up the committee's bill. But pas- 
sage appeared to have been made 
pretty much a cinch. The tipoff came 
when Treasury Secretary George Hum 
phrey told Congress that he—and, in 
effect the Administration—would go 
ilong with a program that couples in- 
creased revenue with the increased 
spending. 

Humphrey, though, still praised 
the Administration’s original plan that 
voided tax increases by proposing to 
float bonds outside the federal debt. 

And Republican leaders in the 


House were still promising to fight 
for the President’s program. They pin 
their major hopes on what might bi 
done to the bill in a later conferenc: 
with a committee of the Senate, 
which passed a highway-building pro 
gram without any provision for finan 
ing it. 


The steep increase in federal taxes 
on motor fuels approved by the 
House Public Works Committee, run 
like this: 


Gasoline tax up to 3¢ a gal. from 
the present 2¢; this would bring in an 
extra $9.2-billion during the 15 years 
and 10 months the tax would run 


Diesel fuel tax up to 4¢ a gal. from 
the present 2¢; this would bring in 
another $605-million. 

Under the bill’s provisions, the new 
taxes would go into effect shortly after 
the measure becomes law. During the 
first year, they’re expected to bring 
in to the government approximately 


9 





$550-million in additional revenue. 

I'he committee has written in an 
exemption from these tax increases 
for nonhighway users—farm vehicles, 
airplanes, boats, locomotives. Tran- 
sit companies doing 75% of their busi- 
ness inside city limits are also exempt. 

In addition to the fuel tax increases, 
the bill calls for new or higher excises 


on, truck-size tires, camelback for re 
treading larger-size tires, and on sales 
of trucks, trailers, and buses (PW 
Jul.12°55,p12). 

There is a huge asphalt market in 
the new highway program. Here's 
how you can calculate it 

Federal and state spending on fed 
eral-aid roads is to total about $47 





PETROLEUM COMMENTS 


billion over the 12-year period. High 
way constructors at present buy about 
$46-million worth of asphalt and pre 
mixed bituminous materials for each 
$1-billion of highways built. Multiply 
$46-million by 47 and you get a to 
tal of more than $2-billion. Most— 
though not all—of this dollar amount 
goes for asphalt materials 

















Will World Crude Oil Prices Hold? 


Everywhere one goes these days in international- 
as well as domestic—off circles, one big question tends 
to overshadow all others. 

Will the world crude oil price hold? 

\t the moment, the answer is more likely to come 
from the Middle East than from the United States 
although the end result in either case probably would 
be much the same. 


e x 


In the U. S., further expansion of excess producing 
capacity, if continued much longer at recent rapid rates, 
might well pose a serious potential crude price problem 

But for the moment, U. S. crude prices appear rea 
sonably stable. Every once in a while there is a bit of a 
rumble; rumors of a nibble here or there. On the whole, 
however, there is less fear of a basic crude price weaken 


ing in the U. S. today than there was, sav, a vear ago 


The Middle East is another story 

Looking at the economics first, it’s safe to sav that 
from the standpoint of supply and competition, the 
Middle East crude price today is more seriously threat 
ened than at any time since the war 

Pressure for outlets is tremendous. Current produc 
tion is backed by huge reserves—estimated at over 100 
billion bb].—that are still increasing by leaps and bounds 

The recent reopening of Iran’s large, developed pro 
ducing capacity, with guarantees of rising minimum 
export rates for three vears, hasn’t firmed things any 
Minimum export goals also have been guaranteed in 
Iraq. Kuwait's output is soaring to new records, recent; 
topping |.2-million b/d. And oil producers in Saudi 
Arabia, who trimmed back somewhat this year, doubt 
less are under heavy pressure to keep pace with the rise 
in neighboring countries—or to come up with a good 


explanation why not. 


Including the Kitchen Sink 


New competitive factors also have been added. 
For instance, The British Petroleum Co. (formerls 
Anglo-Iranian), has recently emerged as a large-volume 


Middle East crude seller for the first time. It has added 
40% of the Iranian consortium operation to its already 
large, greatly expanded supplies in Kuwait, Iraq, and 
Oatar. All this has given the company substantial crude 
beyond its own refining and marketing needs. And the 
company isn't shying away from its new opportunities 

New American faces have also turned up in the 
Middle East export scene. American Independent Oil 
Co. and the Getty interests last year started their first 
exports from the Neutral Zone between Kuwait and 
Saudi Arabia. A group of American companies, with no 
previous Middle East oil, joined the Iranian consortium 
in May 
small, in terms of Middle East volumes 


pebbles can cast wide ripples 


he amounts involved in these cases may be 
but even small 


Competition is unquestionably taking on a sharper 
ind sharper twist 
For some time, it’s been a truism of the international 
crude market that a seller had to exhibit remarkable 
special transpot 


ingenuity in wooing outside customer 


tation deals, special storage arrangements, refinery proc- 
essing deals, floating docks—throwing in just about every- 
thing including the proverbial kitchen sink 

More recently, 
ibove “indirect’’ measures—has become more and more 
evident. Such reports as a 36 off Persian Gulf 
prices for an Italian refiner, or 43¢ off the Middle East 
coming into the open 


direct price cutting—as against the 
“rebate 
price on a U. S. import deal, are 


till harbor 
ral Trade Commission 


Anvone who illusions based on the Fed 
o-called international oil 
cartel” report, except 1 historical study of a bygone 
era of the 1920's and early 1930's, need only let out a 
hint that he might be in the market for crude—and 
then duck 

If things haven't actuallv reached the dog-eat-dog stage 
in international crude ling, thev’ve come reasonably 
close to it. “It’s getting bloody,” remarks one Middle 


East supplier 


New Rigidity Added 


Under normal conditions, one might logically expect 
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The program, as it comes up in property in order to widen and im- probably force a lot of them to close 
the House, stands both to help and prove existing highways. Oil gains'a big plus, though, in a 
to hurt gasoline marketers. Inevitably this means traffic will last-minute action of the House com- 

On the minus side is the expecta- be diverted from any of the 40,000 mittee. It wrote into the legislation 
tion that at least 70%, perhaps as stations the industry figures are language designed to prevent a serv 
much as 90%, of the 40,000-mi. strung out at an average interval of ice station monopoly being given to 
interstate system will be constructed a mile along the present system. And a single company along the Federal 
on entirely new locations. Reasons: as traffic is diverted, gallonage is highways, as turnpike authorities have 
It’s cheaper than buying high-price bound to shrink for many stations, done along some toll roads. 








these conditions to lead inevitably and inexorably to Those companies in the Middle East that have made 

only one end: a formal Middle East price drop. it official policy to abide by their posted prices, without 
But things aren’t that simple. secret discounts or rebates, are now in a special quan- 
A new element of rigidity is being introduced, at the dary. Can they stick to this policy while competitors 

same time, into the Middle East picture. undercut them and swipe their customers? And what if 
In country after country, the old 50-50 profit-sharing they try to cut their Middle East postings? 

formulas are currently being revised to provide that the As one source closely involved in Middle East nego- 

government’s 50% share be calculated on the basis of tiations put it: 

posted prices—tregardless of whether or not sales are “There’s no doubt a company is still free to cut its 

actually made at those prices. Middle East postings. But it can no longer do so merely 
Until now, Middle East profit-sharing deals were because it wants to and leave it at that. It must have 

based either on producers’ realizations on actual sales a darn good business reason, and one that is explainable 

(as in Kuwait), or on substantial discounts below posted and understandable to the Middle East government in- 

prices (Iraq and Saudi Arabia). volved. If prices were to fall elsewhere first, it would 
Last fall, however, the new Iranian consortium pact be easy enough to show that the Middle East had to 

provided that Iran’s 50% take be based on full posted follow suit. But to initiate a cut would require some 

prices minus only a 2% selling allowance (with extra mighty careful explaining.” 

“incentive” discounts on volumes above the guaranteed 

export levels). This year a new pact on much the same * * * x 


terms was concluded in Iraq. A similar deal is currently 
under negotiation by Saudi Arabia. The same concept With all these complex and contradictory forces at 


(but with a different twist) has just been agreed to in work, the present outlook for Middle East crude prices 
Kuwait (PW—Jul.8’55,p12). is about as predictable as the weather. 

It’s impossible to get a responsible top executive of 
any leading international company—whether American, 

The oil companies of course remain free to sell at any British, Dutch or French—to venture a public prediction. 
price they want to. The catch is that the governments (In fact, most of them won’t even risk $5 on a private 
get their 50% based on postings, regardless. This means bef). 
that any special deals on long-term contracts, or price But if Middle East prices should fall, one thing at 
concessions to new customers or to hold on to old cus- least seems predictable. It would have an immediate 
tomers, will have to come out of the producers “50%”’ impact on crude elsewhere, including the U. S. 
share. Venezuelan producers would most likely follow suit 

The governments and the companies still share profits promptly, in order to save their competitive position 
equally. Only one is now more equal than the other. vis-a-vis Middle East crude in the Western Hemisphere 

(unless such a cut should happen to coincide with a 

Monkeying with the Buzz Saw? corresponding firming in long-haul tanker rates). And 
U. S. crude prices would have a difficult, if not impos- 
sible, time withstanding a combined Venezuela-Middle 
East pressure. (Even if “protective” import quotas were 
slapped on, the lower prices on existing imports to the 
East Coast would tend to undermine the markets. ) 


* * 2 + 


It would be fascinating, indeed, to see what would 
happen if some Middle East producer should now de 
cide to cut the posted price. He’d be lowering, in effect, 
the “‘assessed value” of the Middle East governments’ 
share under the new agreements. 

Some Middle East countries, wary of just this possi- 4. 3 wa = 
bility, have already suggested that posted prices be 
pegged to some reference beyond the control of the There is a necessary and inevitable competitive rela- 
concessionaire companies—such as U. S. crude prices, or tionship between prices in the main producing areas of 
some other formula. The recent much-publicized report the Eastern and Western Hemispheres—regardless of 
of the Economic Commission for Europe, charging that occasional governmental theories to the contrary. 
Middle East crude was too high, particularly stirred such It has to be so—as long as supplies are ample and can 
demands for protection against “those damned med- move freely by low-cost water transport, and as long as 
dling European countries.” sellers remain even half as competitive as they are. 
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New [OCC Law May Boomerang 


Changes in the new law extending 
the life of the Interstate Oil Compact 
Commission for another four years 
may give the oil industry some head- 
aches. 

Congress sent the bill to the White 
House last week for signature. Basic- 
ally, it continues congressional approval 
of the compact to conserve oil and gas 
until Sept. 1, 1959. 

But an amendment, which slipped 
into the bill with surprising ease, 
holds potential difficulties for the oil 
industry. This amendment requires 
the Attorney General to report an- 
nually on whether activities under the 
Compact are “consistent with the pur- 
pose”’ of Article V of the compact. 

Sen. Paul Douglas (D., IIl.), a long- 
time oil industry critic, offered the 
amendment when the extension bill 
came up for Senate action on May 9. 
It was accepted without opposition. 
When the House Interstate Com- 
merce Committee took up the bill, the 
Justice Dept. made it known that it 
did not want the new responsibility, 
claiming it was “not fitted” to make 
economic reports. It got it anyway. 


In a nutshell, the amended law pro- 
vides that the Justice Dept. check 
activities of states under the Com- 
se and report whether there has 


een any price fixing, or monopolistic 
development. 

Prior to final passage, the House 
committee simplified the Douglas 
amendment to read: “The Attorney 
General of the United States shall 
make an annual report to the Con- 
gress for the duration of the Interstate 
Compact to Conserve Oil & Gas as to 
whether or not the activities of the 
states under the provisions of such 
Compact have been consistent with 
the purpose as set out in Article V of 
such Compact.” 

I'he House committee eliminated 
from the amendment a phrase stating 
that “conservation and the protection 
of the small producer are the para 
mount purposes of any rules and regu- 
lations issued under the Compact.” 
Ihe Senate agreed, and the language 
is not in the final legislation. 


Article V—which recites the con- 
servation purposes of the Compact— 
furnishes the standards that will guide 
the Attorney General in his annual 
report to Congress. 

This article reads: “It is not the 
purpose of this Compact to authorize 
the states joining herein to limit the 
production of oil and gas for the pur 
pose of stabilizing or fixing the price 
thereof, or to 
monopoly, or to promote regimenta 


create or perpetuate 


12 


tion, but is limited to the purpose of 
conserving oil and gas and preventing 
the avoidable waste thereof within 
reasonable limitations.” 

The Justice Dept., presumably, al- 
ready has had the power to keep an 
eye on the compact, and to report to 
Congress if it uncovered any doubtful 
practices. But the new provision con- 
fers specific technical authority, and 
makes mandatory that which has been 
voluntary, in effect. 


Whatever the industry's view, it is 
clear that Compact critics regard 
the new language as a possible new 
weapon. 

During floor debate in the House, 
Rep. John Heselton (R., Mass. 
charged that neither the Justice Dept 


nor the Federal Power Commission 
has been “working in the interest of 
the public.” He said the new section 
was intended to put the Attorney 
General on notice that Congress ex- 
pects a closer watch on Compact ac- 
tivities 

Further, outright opposition to the 
new provision by the oil industry or 
oil-state lawmakers could be _ inter 
preted by industry critics as a sign of 
“suilt.”” Some oil industry sources be- 
lieve the section can be deleted when 
the present extension expires. 


Observers note that the Justice 
Dept. already is eyeing the Compact. 

Stanley M. Barnes, assistant attor- 
ney general, told a House Judiciary 
subcommittee recently that the Jus- 
tice Dept. is looking into possible 
misuse of “legitimate conservation 
programs.” 


Imports Blowup Is Avoided 


Domestic producers are adopting 
a "wait and see’ attitude concern- 
ing voluntary limitations on petro- 
leum imports. That fact became 
apparent this week at the Texas Rail- 
road Commission's monthly proration 
hearing. 

Many independent producers were 
disappointed over the lack of strict 
quotas on oil imports in the recently 
passed Reciprocal Trade Agreement 
Act. It had been expected that these 
people might use the proration heat 
ing as a “forum” for making new de 
mands that the inflow of foreign oil 
be restricted. 


In spite of importers’ reports to the 
Texas conservation agency that oil 
imports for the remainder of the year 
may run higher than the forecast a 
month ago, producers significant! 
failed to raise the issu 

Producers generally heeded the com 
ment of Ernest O 
member of the commission, prior to 
the hearing, that the president 
thority to restrict imports when 
tional security is threatened would 
serve as a brake on importing con 


Thompson, SCTIIOI 


panies. 
Also, since the last 
hearing two months ago, the outlook 
for petroleum demand in the second 
half of the year has improved con 
siderably (PW—Jul.8’55,p10 Phi 
improved outlook for the tic 
producer was considered in the com 


commission 


dom<¢ 


mission’s decision to permit a 15-day 
producing pattern in Texas for August 
This schedule will result in an initial 
permissible production for August of 
3,028,328 b/d, a slight increase over 
the initial July allowabl 


Already this year, total petroleum 
imports have amounted to 18°/, more 
than in the first half of 1954. Recom- 
mendations of the President’s Fuels 
Policy Committee—never _ officially 
idopted as Administration policvy— 
were that petroleum imports in 1955 
should not “significantly” exceed the 
level of 1954 

l'exas allowables so far this veat 

ilso been high, amounting to 

than 3-million b/d each month 

pt Julv. Demand for domestic 
crude oil in the first six months ex 
eeded expectations, averaging mort 
+-million b/d. The outlook 
for the remainder of the year indicates 
that mestic production will have to 
ned ibout this same 

represent an in- 

actual 


Sec ond 


than ¢ 


b d ove! 
on in the 


1 completions over 

unning about the 

54. Texas producers have 

1 8,090 new wells this vear 

ih mid-July. a gain of 25% over 
ume part of 1954. New oil dis 
in ‘Tex o far this ‘vear, 


below 


One opposing note in the over-all 
calm on the import issue was sounded 
after the hearing by the Texas Inde 

Producers & Rovalty Owners 

nt, A. P King, echoed 

rlier plea’ that Con 

to place 
ions om petroleum 
esident Eisenhower 
peril-point clause in 
ide Agreements Act 


definite action 
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EAST LAKE 


OHIO 


ADENA 


NEW COAL PIPELINE, if successful, could lead to... 


MORE COAL PIPELINES, which would pose a serious... 


New Threat to Residual 


A half-century-old coal industry 
dream will be realized by early fall, 
1956, with completion of the coun- 
try's first commercial pipeline de- 
signed to carry coal from mine to 
consumer. 

Ihe idea, of course, is to cut ship 
ping costs to bring coal back to a 
competitive level with fuel oil and 
gas, both natural and manufactured 

For vears there has been much talk, 
but little action, about such a pips 
line. Now the practicability of a coal 
pipeline has been proved in a couple 
of pilot runs initiated by Pittsburgh 
Consolidation Coal Co. This compan 
tested a small-diameter pipe line at 
Library, Pa., and then followed with a 
full-scale demonstration job at Cadiz, 
Ohio, using a 12-in., 3-mi. pipe linc 


To the oil industry the coal pipe- 
line will open a new chapter in the 
battle for industrial fuel markets. 

A glance at some figures shows why 
coal is fighting to retain what business 
it has and perhaps regain some it has 
lost since the end of World War II 

I'he coal industry has been blaming 
its loss of these markets on residual 
fuel oil brought in from Venezuclan 
and other Carribbean refineries. But 
official figures seem to indicate that 
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the major dent in these markets has 
been made bv natural gas 

In 1945, according to Bureau of 
Mines figures, coal 
50% of the total energy consumed in 
the country, oil about 32 
natural and manufactured, about 1 3 
Coal has slipped steadily to the point 
where it now supplies only about 29 


supplied about 


, and gas, 


luel oil has increased by 10 points, to 
+2%, while gas has jumped 12 points, 
to 25%. 

\ report by the Federal Power Com 
sion, for the year ended last August, 
on fuel used by electric utilities, un 
This re 
utilities 


derscores the postwar trend 
port showed that electric 

> 
ictually increased use of coal 2% over 
the same period a year earlier. But us¢ 
of natural gas was up nearly 14% for 
the corresponding period. 


Pittsburgh Consolidation Coal Co.., 
which is building the 10-in., 108-mi. 
line connecting its Adena (Ohio) plant 
with the Eastlake (Ohio) plant of 
Cleveland Electric Illuminating Co.., 
may have similar projects in mind if 
the Ohio line is successful. 

Pittsburgh Consolidation has not 
even hinted, publicly, that it has fur 
ther coal pipelines in mind, but the 
industry talk is that it has 


What is contemplated now, accord 
ing to industry belief, is a similar pipx 
line that would carry coal from th 
company’s mines at Fairmont, W. Va., 
to electric utility plants in the East, 
on tidewater. 


The Ohio pipeline will carry |.2- 
million tons of coal annually in a mud- 
like mixture, called slurry, made up of 
40°, water and 60°, coal. 

Pittsburgh Consolidation has learned 
how to suspend pulverized coal, in bits 
one-eighth inch, or less, in size, in thi 
mudlike mixture which, when pumped 
carnes the coal through the line. Th 
coal would be delivered to the cu 
tomer dried and pulverized, or pressed 
into blocks. 

Elmer L. Lindseth, president of 
Cleveland Electric [luminating, and 
George H. Love, president of Pitts 
burgh Consolidation, have announced 
that the contract, signed early in June, 
provides for delivery of 18-million ton 
of coal over a 15-year period. 


Pittsburgh Consolidation is financ- 
ing the project—estimated at be- 
tween $9-million and $10-million—but 
three railroads may become partners 
when the project is completed. 

Che New York Central, the Nickel 
Plate, and the Pennsylvania have op 
tions to buy a 15% 
the project is finished. In return, thc 
railroads have given Pittsburgh Con 
solidation free nght of way for th 
pipeline through such segments of 
their property as is necessary for it 
construction. 

Pittsburgh Consolidation, aware of 
the legal roadblocks which could be 
made to delay construction, offered 
participation to the railroads in order 
to win right of eminent domain from 
the Ohio legislature. 


Pittsburgh Consolidation's rate of 
$1.65 per ton, plus or minus 10c, on 
coal from Adena to Eastlake com- 
pares with the present rail rate of 
$2.63 per ton. 

About a vear ago, the three lines, as 
well as Baltimore & Ohio and Chesa 
peake & Ohio, asked that a 44¢ per ton 
carrying charge, voluntarily knocked 
off about two and a half years ago, br 
reinstituted. Then, a few months later, 
the three lines tried to wean CEI 
away from the coal pipeline by prom 
ising to meet the rate which Pitts 
burgh Consolidation would charge 

When CEI indicated that it was 
interested in the proposition, and 
would listen to a new rate from thx 
rails, all the lines agreed among them 
selves to match the Pittsburgh Con 
solidation rate—except the B&O. And 
when the latter balked on the deal, 
the proposition was tossed into the 
waste basket and CEI decided to go 
along with the pipeline project. 


interest each when 





FEDERAL offshore lease bidding was hot and heavy, while . . . 


Is an Offshore Compromise 


The defeat Louisiana suffered 
last week in its bout with the fed- 
eral government may speed an early 
settlement of the offshore boundary 
dispute. 

There was no denying it was a 
clear-cut setback for the state when 
the oil companies bid briskly for fed 
eral leases in the disputed areas 
while not bidding at all on the state’s 
offerings of the same. tracts 

The state has onlv one thin hop« 
left. It plans to file a trespass suit 
igainst any company seeking to oper 
ite in the disputed area. State of 
ficials feel that such a suit, filed in 
i state court, would have a chance 
\t any rate, it would force the fed 
eral government to act and thereb 
bring the problem to a final show 
down 

With it 
may now seek some sort of compromis¢ 
with the federal government rather 
than drag the issue into court again 
Chis could bring a quick end to the 
“cold war” between the two, and 
would serve as a spur to company 
development of the area 


hopes dimming, Louisiana 


Interior Dept. strategists feel that 
the refusal of the companies to bid 
on the state's leases was proof that 
the best legal brains of the industry 
have decided the federal govern- 
ment is going to win. 

They had expected the companies 
to participate in both state and fed 
eral lease sales, even though the bids 
to the state might be token offer 
ings of 5 to 10% of their bids on 
the same federal tracts 

It was clear the state was disap 
pointed. State officials blame the lack 
of bids on the fact that Louisiana 
has no escrow law which would en 
able it to return a company’s money 
should the federal government's 
claim be upheld. Nevertheless, the 
state had been confident it would 
get some offers 
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- 


Some observers feel the fed 
government acted too hastil 
contend that if Interior 

until the dispute was 

would have got higher bid 

thev point to the fact thit 

acre average on the contest 
was lower than on the noncon 
leases. Interior discounts thi 
that the contested areas 
ind ition 


simp! 
less desirable becaus¢ 
thev may produce more gas than 


The chief interest of the com- 
panies is to get the issue settled 
so there can be no shadow across 
their leases. For the most part, th 
don’t care whether thev lea fror 
the state or the U. S. governm 
just so they can get on with ey 
tion and development in th 
the treasure of the sea 

If anvthing, the compani 
tended to lean toward th 


NEXT WEEK in 
Petroleum Week 


Offshore oil isn’t just big busi- 
ness, it’s also a terribly fasci- 


nating new kind of business. 


In our issue of July 29. we 
kick off a three-part special 
report ranging the whole gamut 
of offshore oil development: 

e What it means... 

e Where it’s headed... 

e The new 


volved 


problems  in- 


. « « all told in terms that, for 
the first time, will make mean- 
ingful to men in all segments 
of the industry the story of oil's 
search for vast new reserves on 
the Continental Shelf. 


STATE lease offcring was ignored. So oil men wonder 


Coming? 


itly because the 
faster, simpler to 
vernment close 

the more 
of the federal 

\ hington 


The controversy is a double-bar- 
relled one: | lana claims its ter 
| ind that the 
tarting pou r measuring should 

Coast Guard line 
ble from the shal 


cases, thi 
] 


ter . 
) v te r | ni 


ind 

ted both Lou 
It vs the Lou 
only 3 mi. o 


point must 


hifting co 
to start th 
that by start 
hot pot ircas 
is keenest, it can 
boundary faste1 
expected Even 
h, it probably 
or 0 before 

be done 

uisiana couldn't 
mmpromise plan for 
line. Louisiana pro 
l-to-headland ap 
consist of draw 
trom on 
nother instead of 
low the exact shoreline 
th would be too lib 
it Louisiana would get more 
it of the doubt. It 


ries of arcs be used 


prom 


this would bring 

r than 3 mi.; in 

3 mi. In all, it 

out, Interior said 
Possibilit 

n Louisiana 

xing the Coast Guard “coastline” as 


ompromise dimmed 
passed a law last veat 
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its official coast. Interior felt this was 
“overt” action on the state’s part and 
stood firm. 

The growing disagreement 
the “‘gentlemen’s agreement,” an in 
formal truce under which neither th 
state nor the federal 
would offer leases in disputed areas 

Then end of the truce set the 
stage for last week’s showdown. The 
companies were caught in the mid 
dle. ‘They had to decide whether to 
bid on both, only one, ot 
all. Their decision 
when the state board met at Baton 
Rouge at 10 am. July (right pic 
ture, page 14 With no bids be 
fore it, the board could do nothing 
but adjourn § the 


ended 


government 


none at 


becam« obvious 


meeting and wait 
for the results from the federal sal 
at New Orleans, where than 
400 bidders gathered (left picture 


MOrTe 


There is good reason for the all- 
out battle between Interior and Loui- 
siana. About 73,500 acres are at 
stake, and the victory will be a mul- 
timillion-dollar one for the winner. 

here’s no wav to estimate the 
total value involved. It’s certain that 
many millions will be 
the bonus bids 
will be annual 
16.5% of anv oil 


involved in 
Then ther« 
fees, plus 


alone. 
rental 


that’s recovered 


The fight isn't apt to be bitter 
in Texas. Interior shows little in 
clination to argue with the Lon 
Star state over the 10%-mi. boun 
dary it claims. Furthermore _ the 
Texas coastline is much more reg 
ular than the Louisiana line, and is 
therefore more easily determined 

All in all, Interior is pleased with 
its salesmanship of offshore oil leases 
Last weck’s offerings brought in al 
most $110-million. ‘T'wo _ previous 
sales had netted about $142-million, 
so the over-all total now is over a 
quarter of a billion dollars. 

Interior Secretary McKay has a 
special personal reason for being d¢ 
lighted. Dubbed “Giveaway McKay” 
by some of his political critics, the 
secretary now has this rebuttal ready 
to fire back: “If I can keep the 
‘giveawavs’ going at this rate, I'll 
be able to retire the national debt.” 

Interior has not yet awarded leases 
on the bids made last week. That is 
largely a formality, however, 
the leases will go to the 
bidders unless some fault is 
with a high bid. 

Here’s the box score on last week’s 
offering: off Louisiana there were high 
bids for 94 tracts, of 252,807 acres, to 
taling $100,091,263. First-vear rentals 
will add $758,420. Off Texas, totals 
came to $8,437,462 for 27 tracts of 
149,760 acres. Rentals will add $449, 
280. 


since 
highest 
found 
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What’s New 


New Plant for Butadiene 


The first privately financed plant 
for butadiene production will start off 
with a strong government push. | hic 
plant will also produce alkylate and 
avgas 
Texas Butadiene & Chemical Corp., 
Dallas, will start building its long-de 
ferred plant at a 
$26-million. The firm has a 400-acr« 
tract at Sheldon, near Houston. 

Che ouly existing plants specializ 
ing in butadiene production, basis of 
synthetic built by the 
government a dozen vears ago and 


projected cost of 


rubber, were 


turned over to private ownership a 
few months ago 

In the new plant, normal butanc 
gas hvydrocat 
bons plentiful in northwestern oil and 
gas fields, will be dehvdrogenated by 
the Houdry process, leaving the plant 
independent of — refinery 
‘treams already in heavy demand. 

I'B&CC is scheduled to produce 
2'2-million bbl. of avgas and 17,000 
tons of butadiene the first vear. Avgas 
production will be decreased annually, 


ind isobutane, natural 


butvlen 


ind butadiene production increased 
until the plant is turning out 43,000 
tons of butadiene alone. 

he Armed Services Petroleum Put 
Agency will determine the 
operating pattern pursuant to a “fa 
cilities contract” signed last week: In 
return, the new plant will have a five 
vear guarantee of standby maintenance 
costs in case government and private 
markets are insufficient to carry the 
firm. Another government boost was 
in Office of Defense Mobilization cer 
tificate giving the firm a rapid tax 
write-off on the entire $26-million 
investment. 


chasing 


The "mystery" surrounding legal 
clearance for the Iranian oil consor- 
tium was lifted this week. It turned 
out that the Justice Dept.’s “cleat 
ince” to U. S. oil company partici 
merely said the agreement 
“would not in itself constitute a viola 
tion of antitrust laws.” The document, 
which had been classified “secret” by 
the State Dept. until now, gives the 
companies no special privileges. Oper- 


pants 


ating agreements among the companies 


themselves have not been declassified. 
& 


The Securities & Exchange Comis- 
sion moved this week to combat the 


IN THE INDUSTRY 


“continuing problem" of cheap oil- 
stock issues. Ihe SEC proposed to 
tighten regulations which would forc« 
promoters to give stock 
more information about how invested 
money would be spent, particularly in 
exploration and development phases 
If promotional companies fail to carry 
out promises, they would become sub 
ject to prosecution. 


purchasers 


The Montana Land Board wants 
State Supreme Court permission to 
change a higher lease royalty than 
that approved by the legislature. 

State Atty. Gen. Arnold H. Olsen 
appealed last week to the state’s top 
court on behalf of the Land Board’s re 
cent attempt to collect a 1674% rate 

Ihe Board advertised the rate for 
sale of four tracts in Fallon County, 
despite legislative authorization of a 
12.5% royalty. A Helena taxpayers 
suit and subsequent injunction caused 
the Land Board to set aside the sale 


Sunray Mid-Continent Oil Co.’ 
capital expenditures for fiscal 1955 
will hit $50-million—about $4-million 
more than separate expenditures of 
Sunray and Mid-Continent in 1954, 
before they merged. 

All phases of the firm’s operations 
will share the increased allotment. The 
figure includes capital expenditures of 
D-X Sunray Oil Co., Sunray Mid 
Continent’s refining and marketing 
subsidiary. 

e 


A Canadian refining company 
wants to acquire production facili- 
ties. Canadian Oil Companies, Ltd., 
may purchase Anglo-Canadian Co., 
Ltd., if stockholders approve. 

W. Harold Rea, president of Ca 
nadian Oil, said last week his firm 
has offered $2.75 cash and 1/7 share 
of Canadian Oil for each share of 
Anglo-Canadian stock outstanding 
The deal, if completed, will involve 
an estimated $23'2-million. 

Anglo-Canadian directors have al 
ready recommended acceptance of the 
offer. No date was given for submis 
sion of the proposal to shareholders. 

Anglo-Canadian holds interest in 
more than 175 producing wells and in 
gas reserves in Alberta. The firm also 
has acreage in Alberta, Saskatchewan, 
Montana, the Dakotas, and Wyoming. 
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DEPT /Exploration & Production 


THIS IS MUSKEG, a bog that covers most of the highly promising Pembina field in 


Canada, practically prohibits moving heavy equipment. Now operators hope 


Slant Drilling May Whip Muskeg 


Texaco Exploration Co., Ltd., is 
trying directional drilling from earth- 
en “mats'' in the big, boggy Pembina 
field of Alberta. It got its program 
under wa te in June, and is ex 
pected to announce results bv late 
fall 
m Oil Co. of Canada, 
lium sand oil discov 


in June, ranks 


was re porte dh 


1953. 


nsiderime loing e same type of 
drilling when muskeg conditions di 
tate sucl uurse. Soconyv hadn't 
started week, how 
to sav whether 

it was oO \ nt gomg to drill direc 


tion 1] » tl held 


Directional drilling should lick the 
"“muskeg menace" and enable the 
companies to drill the year ‘round, 
instead of just during the winter when 
the usually wet, marshy muskeg bogs 
are frozen. 

socon | tf wu 
200 ft. | 2 ft 


field s Id « 


iter built up one big 
mat in Pembina 
traight-hole drill 

J thaw How ver, 
th lav neces 

ind heavy equip 

m tion was so high 
that dire lrilling is 
sidered so that several 
drilled from the same “island 
lso built 


Texaco ha I 


of clav as ular well site, and it's 


be ng con 


holes can he 


in island out 
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large enough that a rig can be skidd« 
up to 30 ft. The company hirst 
rectional hole is the sixth test 
12,160-acre drilling reservation tl 
owned 90% by Texaco and 10 b 
McColl-Frontenac. Purchase price fot 
this reservation was $13-million, high 
e Crown 


; 


est price ever paid for a sing 
reservation in Alberta. Th 
lies in the Cvnthia Reserve 
Ordinarily, during June, operati 
Pembina field becar 
muskeg becomes so gooce\ pictur 
that heavy drilling rigs and oth 
equipment cannot b 
location to location. And 
ill ove! 


icTecag 


cease 1 


moved fron 
muskeg 
encountered Pembina—som« 
ireas measure up to 10 sq. mi 
J. A. Warke, Soconvy’s district 

perintendent for Central Alberta, pre 
dicts that an 
drilling mats will have to be 
in the field to combat the 


“increasing number 
built uy 


TNUCK 


Working in muskeg is a mess. The 
bogs are sometimes 90 ft. deep, and 
trying to move a rig from one loca- 
tion to another during the warm, wet 
season can be a nightmare. Ihe pro 
vincial government built an acc« 
road to the 
Pembina, but the big 
has faced operators is not in getting 
to the area, but in ibout 
from one spot to another as new well 
Winter is the best ope! 
spite of the bitte 


area of main activity in 


proble m that 
moving 


ire drilled 


iting season, mn 


tin 


nr 


old temperature It’s the only 
luring the vear that th 
nough to support he 


terrain 1 
ivy equipment 


Directional drilling is going to be 
plenty expensive. Operators realiz 
of their wells will undoubt 
it ost half again much as a 

hol Not onlv do the ost 
but the time it takes to drill 
ctional hol greath 


mventional drilling. In a long 


that ome 


ih WICrease 


ment program, the n 
lowed down. But 
that directional 
expens ind ove! 
better 


than not being 
1 rig and drill at all 


But operators may well save in the 
‘ong run, because it sometimes costs 
more to build a road to location 
over muskeg than to drill the well. In 

bad muskes rea, cost of buildin 

| in support th 


iround il} th 


ration ¢ 


propo tl 


make the best of a bad bargait 

it directional drilling 
want to sal 

been paving 

Sometimes idl 

} 


We 


operator 1 Tue 


i 
he’s unde 
he drilling 


tory 
Lime 


hut-down 


Waiting around for improved 
roads and field conditions has 
marked the entire history of Pembina. 

disco rv well was shut in 
two ont) 1u¢ 0 he 1' 
which 

irca of 

> drill d 


difficult 


encoul 


But operators feel Pembina is 
worth spending time and money on. 
The field has an estimated billion bbl. 
of recoverable oil. Much of the heart 
of the field, et undefined but 
timated t | 
mi., is held by the original discover 
Ne iboard ()i] Co 
Mernll Petro 


nadian Colhieries 


more than 500 


team of Socon 
Honolulu Oil ¢ orp., 
leun nd ¢ 
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In workovers at Luling... 





CALDWELL 
COUNTY 


Son Antonio > 


Magnolia’s Gamble Pays 


Magnolia Petroleum Co. has gam- 
bled an estimated $6.6-million since 
1946 on an extensive workover pro- 
gram in the old Luling field of Cald- 
well and Guadalupe Counties, Tex. 

Faced with a production decline 
averaging 9% annually, Magnolia en 
gineers, after a series of studies, dé 
cided that a big workover program, 
plus a lot of infill drilling, would give 
new life to the faltering field. The 
program got under way nine years ago. 
Luling has alwavs had an extremely 
active water drive, so the engineers 
figured that neither water flooding nor 
gas injection would prove too effec 
tive. 

Luling field was discovered back in 
1921 by Edgar B. Davis, of Luling, 
lex. Magnolia obtained its interests 
in the field in 1926. By the end of 
1945, cumulative production had 
reached 83.2-million bbl., an average 
of about 3.3-million bbl. a year. But 
by 1945, production was down to 1.4 
million bbl. 

A total of 606 wells had been drilled 
in the field up to this period, and at 
the beginning of 1946 there remained 
563 oil producers and 3 gas wells. 


Magnolia was able to say this week 
that its gamble is paying off. In 
1954, oil production at Luling totaled 
2.2-million bbl.—almost double what 
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it was in 1946. If this workover pro 
gram hadn’t been started, production 
would have dropped off, instead, to an 
estimated 481,500 bbl. annually. This 
means 1.7-million more barrels of oil 
were actually produced during 1954 
alone than would have been recovered 
if Magnolia had never started this 
program. 

Magnolia, then, took in about $4 
million worth of oil during 1954 that 
would have been lost had it not started 
the Luling workover program. The 
company won't discuss any specific 
figures on actual increased reserves or 
production under the program, or what 
this has meant in actual net returns. 
But, with a posted price of $2.70 per 
bbl. for crude in that area, it seems 
reasonable to conclude that the 1.7 
million bbl. of additional oil realized 
during 1954 was worth at least $4-mil 
lion. 


Magnolia didn't consider its gam- 
ble too risky. Its engineers figured alll 
the angles, felt the field could pro- 
duce a lot more oil. Early workover 
operations easily substantiated this 
belief. 

Wells in Luling field have always 
produced a lot of water. Some of them 
have run as high as 90% water and 
10% oil. Because of the field’s active 
water drive, the engineers figured in 


creased fluid flow would certainly mean 
increased water flow—-but much mor 
important, it would mean increased 
oil flow, too. Thus, in reworking som 
of the older wells that made from 30\ 
to 400 bbl. of water a dav and only 

to 10 bbl. of oil, Magnolia st« pped up 
fluid flow to the point where the well 
would make 500 bbl. of water a day 


and 15 bbl. of oil. 


Magnolia’s infill drilling and worl 
over program has actually added to 
the producing area of the field itself 
Geological studies by company engi 
neers pointed up the possibility that 
good oil production might be obtained 
on the upside dip of a fault that runs 
through the field. Infill drilling proved 
that the predicted production was in 
deed there, and extension of the field 
on this side of the fault undoubtedh 
helped boost its over-all production 


The workover program has been 
expensive. The 212 new wells drilled 
cost $4.7-million. The 112 workovers 
cost another $1.5-million. 

Magnolia engineers estimate that 
the new wells cost about $22,000 each 
workover jobs ran about $17,000 on 
the average. In addition, there wer 
substantial equipment-installation 
costs, but Magnolia won't even trv to 
guess how much. This is because a lot 
of second-hand equipment in good 
condition was put to use where it wa 
available. 

Some of the workover jobs turned 
out to be complicated, particularly in 
some of the field’s early-dav wells 
which Magnolia engineers found had 
been drilled crooked. On the othe: 
hind, most of the newer holes, in bet 
ter condition, were easicr to treat, and 
increasing their production involved 
few mechanical problems. 


Luling field is expected to return 
Magnolia's entire investment, and 
then some, before it finally throws in 
the towel. Just how long the 2.2-mil 
lion-bbl. annual production holds up 
is anybody’s guess. In fact, there are 
indications that the production peak 
has been reached, and is already drop 
ping off again. Luling’s output was 
2.3-million bbl. in 1953, but dropped 
100,000 bbl. to 2.2-million bbl. in 
1954. 

On the other hand, there's a chance 
that Magnolia engineers might figure 
out new production techniques to help 
the field produce even more than it is 
now. Or perhaps a_ real 
recovery project, using gas or water, 
or even a combination of both, will 
give Luling field a still longer produc 
ing life. 

In the meantime, Luling, which 
was “dying” when Magnolia started 
its program, today is still producing 
strong. 


secondary 
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What’s New 


CATC Hits in Deep Water 


The CATC Group's gamble on an 
offshore wildcat in the deepest water 
yet—97 ft.—has paid off: About 119 
ft. of commercial oil shows and 46 ft 
of commercial gas shows in eight dif 
ferent Miocene sands have been tapped 
by the wildcat, State 953 Unit A-l, 
Gsrand Isle irca, Block +7 
off Jefferson Parish, La 

he pay sections are at various inter 
vals, ranging from 9,845 ft. to 14.021 
ft. The well is being drilled from a 
$1.5-million self-contained platform 

CATC has more than 50,000 acre 


under lease in the immediate vicinity, 


Location is 


idjacent to 
it last week’s sale of 
federal offshore leases ( page 14 

CATC, made up of Continental Oil 
Co., operator; Atlantic Refining Co 
lide Wat Associated Oil Co., and 
Cities Service Oil Co., formed the first 
offshore unitization agreement in the 
wildcat discover Tea 


ind acquired 5,000 acre 


the new discover 


Pure to Test in Williston 


Pure Oil Co. plans a series of wild- 
cat tests on the southwestern flank of 
the Williston Basin of South Dakota. 
Chey will be the first for the compan 
in that state. Pure holds about 137 
in South Dakota 
First wildcat will be 1 McFarland. in 
Meade Countv, SW NI 

Ihe company, mn the most extensive 
drilling program yet undertaken in th 
southernmost area of the basin. plan 

in Nik ice and Pen 


UUU acres in leases 


S-3n-S« 


1 total of six w 
nington Counties. Others will follow 
later this vear in Custer and Fall River 
Counties. The company has been ac 
tive in the North Dakota section of 
Williston since 1949, participating in 

ibout 30 drilling ventures. It has 
brought in three producers 

South Dakota has only two produc 

ing wells. Shell Oil Co. brought both 
in last vear in Harding County, in the 
northwestern corner of the state 
| drilled last 


I'wentyv dr 


vear, and 


Sacramento Play On 


Wildcatters are making a major 
effort to find oil in northern Califor- 
nia's Sacramento Valley. Emphasis is 
on deep drilling. The valley contains 
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IN PRODUCTION 


7 gas fields but has no oil p 
Deepest active test is Gen 
Corp.'s Glide-Court 


southwest of Sacrar 
1(y 


troleum 
LO mi 
was bottomed at ‘ 
ind is slated to go to 15,5 
(his ranks as the second 
hole ever dnlled in Northern 
nia. GP abandoned a nearb 
13,321 ft. in July. Only other Sac 
mento Valley wildcat to get past 
13,000-ft. mark was Humble Oil & R 
fining Co.’s J. C. Maxwell et al 
ibandoned in 1953 at 13,060 ft 
Sunray Mid-Continent Oil Co 
Whvler-W olcott Unit was drillin 
low 8.100 ft last week. It s] 
12.000 ft. General Petro 
inother 11,000-ft 
Beehive Bend gas-field 
from the Sunray Mid-Con 


plans 


Spraberry Fracture ‘Hits’ 


Hydraulic fracturing of the Spra- 
berry Trend's impermeable sand 
proved highly successful in a Cities 
Service Oil Co. well last week. |! 
company’s 1 Walker C, in R 
County, was recompleted fo 
tial of 918 b/d after treatn 

Actual production wa 
from 20 b/d before the fi 
ment, to 230 bbl. of « 
he well was originall 
April, 1954, for a potential 

The fracture treatment, 

000 gal. of oil as a vi 1 

30,000 Ib. of sand, was done 
performations from 6,522- 
open hole, from 7,384-475 
tion of the fluid and sand 
rate of 35.3 bbl pel minute 

Oil flow came throug! 
choke on test, with tubing ] 
50 psi. and gas-oil ratio 68] 
itv is 36.3 degrees 

Several operators in th 
I'rend area have been experin 
with various techniques in fra 
is a means of stepping up producto 
Many areas of the Sprabern 
tight, however, that even fracture 
cannot be done effectivel 


A unitization program for North- 
west Branch field, Acadia Parish, La., 
recently approved by the State Con- 
servation Commission, got underway 
last week. Sunray Mid-Continent O) 
Co. 1s Nearly l-million bbl 


operator 


products which 
lost will be reco. 
iccording to 

nt calls for 
maimtenance 
working 1n 


owned b 


Colorado Oil & Gas Corp. has or- 
ganized a subsidiary, Colorado Oil & 
Gas, Ltd., to conduct production op- 
erations in Canada. It will be head 

t ( I Alta. The new 
| the enti tatt 
ite Ltd., Cal 
Iting firm | 
lent, 
th 


will 


Carter Oil Co. plans six shallow 
wildcats in the Grand Valley area of 
eastern Utah and western Colorado. 
| the Pacific North 


Two new producers have been 
brought in in Texas by Arkansas Fuel 
Oil Corp. O ted on the south 
vest flank e gas field, 1 
East ‘Texas, the 
itv, 18 mi. south 
The East ‘Texa 


\-1, flowed 2 
l 


| through a 
100 ft. Gas-oil 
The Kleberg 
b/d of 32.8 

+-in choke, from 
n 9,322-26 ft. m 


Ding pressul 
> | 


tio 7507] 
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DEPT / Management 


From pipelines into marketing .. . 





Tennessee Gas Diversifies 


Tennessee Gas Transmission Co. 
last week took final steps to consoli- 
date its purchase of most of the 
assets of Bay Petroleum Corp. This 
means the gas transmission and pro- 
ducing firm is now solidly in the 
petroleum refining and marketing 
business. 

TGT has paid about $20-million 
for all of Bay’s physical properties 
Oil and gas properties acquired in the 
deal were taken over last week by 
GT's production division 

These properties—including — pro 
ducing areas and undeveloped leases 

ire scattered over 10 states and two 
Canadian provinces—Texas, Oklaho 
ma, Kansas, Illinois, Colorado, New 
Mexico, Wyoming, Nebraska, Utah, 
South Dakota, Alberta, and Saskat 
chewan 

Refining and marketing facilities 
are being operated by a newly formed 
subsidiary with the same name, Bay 
Petroleum Corp. R. R. Dean (pi 
ture), T'GT vice-president with wid 
experience in plant operations and 
marketing, is the new president of 
Bay. 

The two Bay refineries involved in 
the sale are located at Chalmette, La., 
and at Denver, Colo. The Chalmette 
refinery, which includes catalytic crack 
ing and polymerization units, has a 


R. R. Dean, vice-president of Tennessee 
Gas Transmission Co., is the new presi- 
dent of the reorganized Bay Petroleum 
Corp. 
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capacity of 20,000 b/d; the Denver 
refinery, of the same tvpe, is 
it 12,000 b/d 

Ihe new Bay will market in Wyo 
ming and Colorado through its own 
outlets and under its own brand name. 
It also will market through other out 
lets, under private brand names, in 


Nebraska, Kansas, Louisiana, Missis 


sippi, Alabama, Georgia, and Florida. 


Some industry sources are puzzled 
by the deal. Why, they ask, should 
@ major gas transmission company 
extend operations into fields so dif- 
ferent? 

For one thing, these sources point 
out, the purchase is not going to mean 


much of an increase in TGT’s gas | 


production. In fact, TGT officials 


idmit that the total is so small, “that | 


we haven’t even considered it 

It’s in the question of TGT’s pur 
chase of refining and marketing fa 
cilities that quick and ready answers 
ire lacking 


TGT officials maintain that there 
is no mystery. They say the purchase 


was simply good business, and one | 


which promises justifiable returns on 
investment. 

Company officers say the reason the 
refining and marketing facilities were 
purchased is that they, along with the 
oil and gas properties, were offered 
as a unit in an attractive sales pack 
age deal. The oil and gas properties, 


they add, were particularly appealing | 
because they were located in areas | 


where it was geographically possible 
for TGT to tie them into its own 
system. 

Favorable tax considerations also 
played a part in the decision, a TG1 
officer reports. 


TGT plans to expand and modern- 
ize Bay's two refineries—which would 
seem to indicate that it intends to 
make full use of its newly-acquired 
facilities. 

A $1%-million expansion and mod 


ernization program is planned. It is | 


aimed primarily at upgrading quality 
of products, rather than boosting 
capacity. 

While the expansion plans are still 
in the formative stage, TGT says 
most of the money probably will be 
spent on the Chalmette refinery, 
which has had some difficulty in 
keeping up in the quality race with 
other firms in the Gulf Coast area. 
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The never-ending search 

for and development of new 
oil reserves is an essential 
ingredient of economic progress. 
Wherever you find activity 

in the business of oil, 

there also you will probably 

find financing by the 

Republic . . . the financial 
partner of oil men 


everywhere. 


CAPITAL & SURPLUS 
$60,000,000 
LARGEST 
IN THE SOUTH 


MEMBER FLD. 1.C 
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NATIONAL BANK of Dallas 
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Fettoloun Wook 


MEETING NEED FOR INDUSTRY- 


Acceptance is Immediate! 


on 
PETROLEUM 
WEEK 
| Petroleum Week is here. The long-awaited, much-needed publica- 
tion that integrates the entire oil industry is a reality —the first 
] 


magazine designed for specialists and management in all segments 


of the industry 


PETROLEUM 

WEEK Petroleum Week is off to a flying start, having already met the tests 
of reader and advertiser acceptance. More than half of the initial 
distribution is paid, and the list of advertisers is impressive and 


growing fast. 


PETROLEUM 


WEEK Petroleum Week is written for oil men by oil and business-commu- 


nications experts. It penetrates every significant level of operation 


and management ... covers both the technology of the job and the 


business of the job. 





If you’re selling to the oil industry, Petroleum Week is for you. You will want to use 
PerRoLeuM Week regularly because everything important in oil is important to 
Petroleum Week readers. Call the McGraw-Hill office nearest you for additional infor- 


mation. 





MOW “On Stream 


WIDE, INDUSTRY-DEEP COVERAGE 


PETROLEUM : — ‘ 
WEEK Petroleum Week is the communications center for all interdependent 


areas of activity — exploration and production, refining, transporta- 
tion, and marketing. Petroleum Week communicates and cross- 
communicates ... keeps each branch of the industry up to date on 


developments in all phases of oil. 


PETROLEUM. . : 
WEEK | Petroleum Week has a change-of-pace format that spotlights salient 


points — giving the broad picture in bold, eye-catching type for 
variable-speed reading. You get the “‘meat’’ of the story fast and 


you can change pace anytime you want details. 





an Petroleum Week is unique. It is the only industry-wide, industry- 
PETROLEUM esse — mia ner 

WEEK deep publication ... it is the only cross-communications medium in 

its field ... it is the first publication designed from the start around 

the requirements of the new art of writing for variable-speed, faster 


and more efficient reading. 





PETROLEUM WEEK 


330 West 42nd Street, New York 36, New York 


= — 
A McGRAW-HILL : roe 
PUBLICATION Cross- XX. Communications for Men Who Matter in Oil 
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pept / Refining 


...in refinery operations... 


A unique employee-training pro- 
gram has enabled Shell Oil Co. almost 
to double capacity and employment 
at its Norco (La.) refinery since 1951 
without hiring a single tilled worker 
from the “outside.” 

In addition, not one of the approxi 
mately 110 operating and maintenance 
employees at Shell Chemical Corp.'s 
new plant at Norco—which now is on 
full stream—was hired outside the 
local area 

Shell has been able to do this be 
cause its training program fully meets 
the objectives mapped out when the 
company launched its expansion pro 
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...and in the crafts... 


Shell Develops Its Own Skilled Labor 


gram after World War II. The 
jectives, reduced to their « 
call for 
e Improving personnel relation 
e Improving community relation 
e Providing the company with 
skilled workers when it needs them 


Two prime factors impelled Shell to 
develop its training program: (I) 
Shell always has followed a policy of 
hiring people locally; and (2) there 
just weren't enough skilled workers in 
the local Norco area. 

Shell previously had conducted in 
plant training programs on a limit 


tion was whether 
trams could be ac 


pted to the Norco 


Shell was convinced 


Shell has hired and 

50 unskilled workers 

refinery. New workers 

of choosing jobs im 

operations or crafts 

yperations, trainees are taught to 


ndle the various refinery processing 


uch as the catalytic cracker and 
tion unit In the crafts, the 
lect anv one of the 

ich as pipe ht 
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ting or welding, which are concerned 
with maintenance and repair of plant 
equipment. 


For operations jobs, the company 
demands only that the new worker 
have a high school education and 
the ambition to move ahead. For jobs 
in the crafts there are vitally no 
restrictions. 

When hired, each employee is put 
into the company’s  general-helpet 
pool. Vacancies that develop in the 
crafts and in the various refinery op 
erations are posted, and any worker 
in the pool has the right to bid for 
any particular line of work. 


The skilled craftsmen, engineers, 
and foremen employed in the plant in 
1951 made up the solid core of Shell's 
teaching staff. They are aided by 
experienced employees. 

l'o prepare the instructors, Shell has 
given them a short course in “how to 
instruct.” ‘The course explained how 
to break any job down into its com 
ponents. From there the teachers-to-be 
were taught to instruct by following a 
four-stage process: (1) preparing the 
worker, (2) presenting the operation, 
(3) try-out performance, and (4) fol 
low-through. 


On-the-job training makes up most 
of the employee training, but students 
also spend as much as four hours a 
week for 10 weeks in classrooms. 

The employee who picks the crafts 
is given a booklet which spells out the 
qualifications for each job category. 
On-the-job training is conducted by 
craftsmen, who are assigned one or 
more pupils. The teaching process in 
volves both instruction and learning 
by-doing. Foremen train operations 
workers the same way. 

In the classroom, the student em 
ployee studies such subjects as mathe 
matics, blue print reading, instru 
mentation, and others. Teachers for 
these courses are Shell engineers and 
draftsmen who take time off from thei 
regular jobs. 


To win promotion, the employee has 
to meet the required qualifications 
for the next-highest-rated job. If he 
doesn't, he is free to remain where 
he is, or to try another craft. 

The important point is that no 
worker is “washed out” by the com- 
pany. There are those, of course, who 
don’t meet the successive qualifications 
for promotions in the particular field 
they choose. In such cases, it doesn’t 
take much prodding to convince the 
worker to change job goals if he wants 
to reach top classification. 

Each new worker starts as a general 
helper, second class. After six months 
he advances automatically to general 
helper, first class. From this stage the 
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worker can move imto the 
crafts or operations jobs. 


specific 


Because of the heavy manpower re 
quirements of the expansion program, 
it has been generally possible, so far, 
for training supervisors to upgrade the 
worker as soon as he has demonstrated 
his ability to handle the higher job. 
hese training supervisors meet with 
the employee at four-to-six-month in 
tervals to discuss progress and plan 
future development. The employee's 
foreman sits in on the discussion. 


So far, the employees have gone 


all-out for the training program. And 
both Shell and the employees’ union 


What’s New 


First Rexformer Set 


Cities Service Oil Co. is expected 
to sign contracts with Procon, Inc. in 
the near future for the construction of 
a 6,000-b/d Rexformer at the com 
pany’s 23,000-b/d Ponca City (Okla. ) 
refinery. This will be the first commer 
cial installation of the new Universal 
Oil Products Co. process. Completion 
date has not been set. 

Rexforming is an integrated process 
designed to upgrade gasoline feed 
stocks for the production of high 
octane motor fuels. Octane numbers 

I’-1 clear) in excess of 100 have been 
produced in laboratory test runs using 
Midcontinent feed stocks and low 
naphthene feeds. The process com 
bines prefractionation, reforming, sta 
bilizing, solvent extraction, and re 
cycle operations. 

The recycling aspect provides an 
additional process variable designed to 
free refiners from operating limitations 
imposed by characteristics of feed 
stocks. Low-naphthene feeds can be 
processed as conveniently as stocks of 
more normal naphthene concentra- 
tion, according to UOP 


Ground-breaking ceremonies this 
week signaled start of construction of 
U. S. Oil & Refining Co.'s 15,000 b/d 
refinery at Tacoma, Wash. The $10- 
million project, on a 120-acre site, calls 
for catalytic reforming and catalytic 
desulfurization units. A coker may be 
added later to provide electrode coke 
for the highly industrialized Tacoma 
dared. 

Time Oil Co. will distribute most 
of the plant’s output—gasoline, diesel 


agree that the program has contrib- 
uted materially to better manage- 
ment-labor relations. 

Many of today’s foremen and supe1 
visors were craftsmen or operators in 
1951. In fact, three first-class crafts 
men have just been transferred to the 
new chemical plant as foremen. 

Shell’s management seems to be 
thoroughly sold on its program of 
training and promoting from within 
While the program is more expensive 
than hiring workers already trained, 
Shell feels this is more than offset by 
the good employee relations the pro 
gram builds. 
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fuel, stove and fuel oil, and jet fuel 
and has an option on stock in th 
firm. General Petroleum Corp. has 
contracted to supply crude to the re 
finery by tanker from any of five 
sources—W est Texas, California, Can 
ada, Venezuela, or the Middle East 
Preliminary work will include con 
struction of spur tracks and, possibly, 
a warehouse. Work on the refinery it 
self is scheduled to begin the end of 
this year and be finished late next veat 


Work will begin in September on a 
6,000-b/d Ultraformer at the Man- 
dan (N. D.) refinery of Standard Oil 
Co. (Indiana). Completion of the $1 
million unit is set for early next year 
It will be used to convert low-octan¢ 
naphthas in crude oil into high-octan¢ 
gasoline. 

o 


Sinclair Oil & Gas Co. plans a 
gasoline plant of "major proportions’ 
on a 40-acre site in Schleicher 
County, Tex. The site is in the Hull 
dale field area, about 9 mi. north of 
Eldorado. Other details have not been 
disclosed. 

~~ 


Actual construction of the first re- 
finery units has begun at Tide Water 
Associated Oil Co.'s 130,000 b/d 
refinery near Wilmington, Del. Con 
crete owe ats for the Orthoflow 
fluid catalytic cracking unit have been 
poured. The converter column's sec 
tions—multi-ton rings of steel—will 
be welded at the site. The Orthoflow 
unit, largest yet built, will have a total 
charge capacity of 102,000 b/d. 
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DEPT /Transportation & Storage 


Pacific Northwest gets... 





First Benefits of New Natural Gas Line 


The Pacific Northwest got substan- 
tial new evidence last week of the 
tremendous impact natural gas will 
make on the area: Pacific Northwest 
Pipeline Corp. and Phillips Petroleum 
Co. announced that they will build a 
fertilizer plant in Washington State, 
which will use natural gas as a raw 
material. 

he two companies have set up a 
jointly owned subsidiary, Phillips Pa 
cific Chemical Co., to operate the 
plant. Phillips Pacific will get 15-mil 
lion cu. ft. of gas daily for use as a 
! Pacific 
Northwest Pipeline now under con 
truction. Phillips Chemical Co., Bai 
tlesville, Okla., is designing the plant 
which will be built by Fish Engineer 


} 


raw materia from the new 


ing Corp. Fish Engineering also d 
signed the Pacific Northwest line. Th 
plant will be ready to supply distribu 
tors in the area with 200 tons of 
ia daily by the time 
1957 spring growing season starts 
te of agricultural actin 
Northwest has resulted in 
emand for nitrogen ferti 

s demand is expected to 

in the future. Since 

available ni 


inhvdro mine 


immonia contains $2 
trogen, the new plant will help Satish 


this demand 


The fertilizer plant represents the 
first new industry to be established in 
the area as a direct result of avail- 
ability of natural gas. K. S. Adams, 

hairman of Phillips Petroleum, and 
Rav ¢ Fish, chairman of Pacific 
Northwest Pipeline, think it will be 
the forerunner of accelerated indu 
trial growth in the northwestern stites 
of natural gas as a chem 


il raw iaterial 


based on 1 


First gas will move through the new 
Pacific Northwest Pipeline in about 
12 months. The fuel will originate in 
the San Juan Basin of Colorado and 
New Menxice ing through 1,446 
mM of man ine to the Seattle ar 
Construction on the line got under 
the middle of June, follow 
ing Federal Pow Commission ap 
proval of its laving. Six contracts cov 


ering 650 n f 26-in 


durin 


md 22-in. pip 
have already been let 

Pacific Northwest plans to have 250 
#54,000 
leased acres in the San Juan Basin bi 
the time the line is finished. It will 
supplement this production with gas 
purchased from producers in the Bar-X 


' 
producing gas wells on its 
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held in Utah, 
Rangel fields 
Big Pinev and Ty 


ming 


Gas pipeline companies also are 
looking pee to the more distant 
future. Plans now awaiting approval 
by U. S. and Canadian authorities 
would nearly double the volume of 
gas brought into the area and create 
a huge distribution grid serving Cali- 
fornia and Colorado as well as the 
three Northwestern states. 

Pacific Northwest has 
igrcement with West 
sion Co. that would tay 
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) he Peace River 
1, Canada. The agree 

Westcoast to build 
River field to th 
Bellingham, Wash 
in with Pacifi 

map 
If this project wins the 
FPC ar inadian authoriti Peace 
Rive 1¢ nter th 
5/ f 200-million cu. ft 


Ippro il ot 
grid late ill 


ould increa ti 
ft. daily bv Jan. | 


imported gas would go 


Pacific Northwest has 
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wreed to sell El Paso Natural Gas Co. 
150-million cu. ft. daily when the 
Canadian gas comes in, and 250-mil 
lion cu. ft. daily when imports reach 
300-million cu. ft. 

I] Paso would take the gas at Moun 
tain Home, Idaho, and pipe it to 
northern California for delivery to Pa 
cific Gas & Electric Co. PG&E has a 
commitment to deliver 100-million cu 
ft. daily to Colorado-Interstate Gas 
Co., which will build a pipeline from 
\ take-off point near Rock Springs, 
\ vo., to Denver. 


Heating-oil suppliers and distribu- 
tors are not taking the invasion of gas 
into their territory lying down. They're 
mapping out plans to combat the 
anticipated effect of gas on the 
area's economy. And natural-gas in- 
terests have launched their own pub- 
licity campaign. 

Since FPC approved the new pips 
line in mid-June, the contest between 
oil and gas has become steadily keener 
Both advertising 
contacting customers, and buttonhol 
ing legislators. 

Oil men recognize the chief attrac 
tion of gas will be its convenience. So 
they're planning to meet the threat by 
developing a lot of satisfied oil-heat 
customers equipped with late-model 
burners 

he Washington Oil Heat Institute 
has taken the lead in promoting oil 
heating. It has been urging its dealer 
members to improve their services by 
adopting 

e Degree-day tank-filling sched 
ules. This widely used method permits 
dealers to provide almost automatic 
SCTVICC 

e Ten-month payment schedules 
Ihe dealer estimates his customer's 
probable fuel use and schedules 10 
equal monthly payments. Any diffet 
ence between estimated and actual 
cost is balanced at the end of the 
period. 

e Burner-service contracts. The 
dealer offers his customer a_ year’s 
contract for burner service and repair 
at a low rate. The dealer may los 
money the first vear or two, but the 
institute says the plan eventually will 
pay out because regular service will r 
duce trouble calls. 

Gas industry spokesmen are talking 
a lot about what the new fuel will do 
to encourage continued expansion of 
the Northwest. They point out that 
hydro-electric power is running short 
of the ever-growing 
ments of the area. A new source of 
what the 


sides are actively, 


power requirc 


energy, thev sav, is just 
Northwest needs. 


Oil company economists agree with 
utility officials that natural gas is go- 
ing to be cheaper than manufactured 
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gas in the Northwest. But they insist 
that no one can say yet how much 
cheaper. 

The pipeline company proposes to 
deliver gas to utilities by contract de 
mand or “take or pay for” rates vary 
ing from 30.6¢ per Mcf. at 100% load 
factor to 35.1¢ per Mef. at 70% load 
factor. It has established a special in 
terruptible industrial rate of 25¢ 

Che rate to consumers, 
will be substantially highet 


howevel 
Distribut 
ing utilities, oil men sav, will have to 
make capital 
convert their svstems to natural gas 
And their rates will have to reflect 
these expenditure 

The utilities claim that 
the increased Btu content of natural 
gas will boost the ther 
existing lines 40 But oil men sa\ 
the old hand 
“wet” manufactured gas, will not hold 


the “dry” 


heavy expenditures to 
publich 
capacity of 
lines, designed to 


natural gas. Thev sav exist 


What’s New 


Standard Oil Co. of California 
will expand pipeline facilities in West 
Texas by laying a 20-in. line, with ulti- 
mate capacity of 220,000 b/d of 
crude delivered to El Paso. 

Pasotex Pipe Line Co., a California 
Standard subsidiarv, has begun work 
on the first stage of construction 
substitution of 20-in. pipe on 70 mi 
of the existing 195-mi. system running 
from Wink, Tex., to El Paso. This 
system now has two 8-in. parallel lines. 
Che initial project, to cost several mil 
lion dollars, will increase deliveries of 
crude to El Paso by 10,000 b/d, to a 
total of 55,000 b/d. 

In an emergency, the expanded line 
could make crude available for ship 
ment to California over the new pip« 
lines now being built by Southern 
Pacific Pipe Lines, Inc. These lines 
will run from FE] Paso to Phoenix and 
from the Los Angeles basin to Phoenix. 
The flow through the latter pipeline 
could be reversed 


Sinclair Pipe Line Co. is building a 
31-mi., 12-in. crude pipeline extension 
in Hardin and Liberty Counties, Tex. 
Che new line will extend from Sou 
Lake, southern terminus of the Silsbee 
Pipe Line system, westward via_ the 
Hull pool to the Dayton pool, wher« 
it will connect with Sinclair's 8-in. 
line. The extension will be completed 


bv Aug. 1. 


ing lines may have to be complete 
replaced. They believe the utility 
will have to make far greater capital 
expenditures than thev have 
uled. 


SC hed 


The oil-company economists are 
convinced that utilities cannot offer 
natural gas to residential users at a 
price competitive with furnace oil 
now 13.7¢ per gallon delivered in 
Seattle. They also point to a recent 
consumer-preference survey of th 
Seattle Times, in which 83.8% of 
those contacted said they preferred oil 
to any other type of heat 

Low installation costs will make ga 
furnaces attractive to builders, particu 
larly developers of large tracts. But oil 
distributors are arguing that oil heat 1 
1 feature of “quality” 
ilso point out that the oil-heating cus 
tomer has the privilege of dealing with 
his choice of supplier and is not d¢ 
pendent on a single source of supph 


homes. ‘Th 


IN TRANSPORTATION 


Anderson-Prichard Oil Corp. is 
building a $200,000, 4-in. products 
pipeline from its refinery at Cyril, 
Okla., to Duncan, Okla., where a stor 
age terminal has been completed. A 
subsidiary organization, APCO_ Pip« 
Line Co., has been formed to operat 
the line, which will be completed bi 
Aug. 1. 

A-P officials say the pipeline project 
is part of the firm’s stepped-up market 
ing program 

e 


Further development of the port of 
Tampa, Fla., is assured with announce 
ment of plans by Atlantic Coast Linc 
RR. to expand terminal facilities 
Widening of Atlantic’s present slip by 
108 ft., and dredging to a depth of 
35 ft. for its entire 1,500-ft. length, 
will permit berthing side by side of 
two of the largest tankers. 

ACL’s announcement follows pas 
sige by the Senate of a bill appropriat 
ing $977,000 for preliminary work on 
an estimated $11]-million harbor im 
provement program at ‘Tampa. 


American Mineral Spirits Co. has 
completed new storage and distribu- 
tion facilities in Brooklyn. The term: 
nal, with 250,000 gal. capacity, will 
receive petroleum solvents by barg 
from Amsco’s deep water terminal at 
Carteret, N. J. 


TRANSPORTATION & STORAGE / 25 





DEPT / International 














French Equotoral 


Africa 


Petrofina Set to Move into U SJ 


Few people took much note this wee 


39-year-old David 





Heath Eves (picture, below) quietly and without fantare opened o 
small office in New York's towering Rockefeller Center. Yet this move 


marked the first step in the birth of 
an important future competitor for 
existing, integrated U. S. oil compa- 
nies. Heath Eves is the first U. S. rep- 
resentative for ‘Petrofina.” Mor 
technically known as the Compagni« 
Financiere Belge Des Petroles, S.A.. 
this rapidly expanding outfit is con 
trolled by prominent Belgian banking 
interests 


Petrofina is about to make its de- 
but in the United States. Initial em- 
phasis will be on acquiring oil produc- 
ing properties. 

‘We hope to get started on this 
phase before the end of the year,” 
Heath Eves told PETROLEUM WEEK 
this week 

The CU Mun ha 


no fixed produc 
ing area in “Anvwhere in the 
uy. we just so long as the 
properties are good and are accessible 
to potential refinery and market out 
lets 


mind 


Petrofina's ultimate aim is to cre- 
ate an ‘integrated operation." 

Its exact method of achieving this 
goal has not been decided as vet, and 
must flexible at 
this earlv stage, according to the Petro 
fina official. “It depends on what's the 
best deal we 


necessarily remain 


im m ike i 
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Once some arrangement 


to in OTpo! ite th 


Petrofina hopes 
enterprise in this country and 
stock to the It will 


use Petrofina’s brand nam 


publi 


FIRST REPRESENTATIVE in the U. S. 
of Belgium’s Petrofina is 39-year-old David 
Heath Eves. 


oil men who might wonder 
about Petrofina's ability to do yu 


on the "American scale" need only 
look at what the company has accom- 
plished in Canada. 
1] trot made its first co 
Yet to 
eabl integrat 
luction in the West, 
Maritime Provin 
modern 20.000 b/d 
lated for com 
nd 1.200 CT 


to b ready bef 


it] 1950 


] 
I 


re 


‘We'll walk before we run in the 
U. S.,"" Heath Eves notes. "But the 
Canadian pattern provides as good 
a clue as any to how we hope to go 
about things.” 

In addition to its earlier Canadian 

lu properties, Petrofina last fall 

Consolidated Oil & 

ough an 
ently it acquired in th 
Western Leaseholds, Ltd., 


own Canadian independent 


exchange of 


icquisition brought 


idded new production of 
d, plus estimated light crude 

of 35-million bbl., 
lwater region, and in the Drum 
Rimbey, and other beds. West 
easeholds 
ym acres in selected areas in Al 
Saskatchewan. and Manitob 


mostly in 


controls about 2 5 
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ind has a 28% interest in 8.5-million 
acres in the Yukon. 


Basically, Petrofina is a marketing 
company S background. 

It was formed right after World 
War I, when a group of Belgian bank 
ing interests bought the German 
shares of a Rumanian company. The 
outfit small producing and 
refining facilities, as well as marketing 
outlets. 

lor the next 30 years the company’s 
main expansion was on the marketing 
side—in Belgium, England, Holland, 
Switzerland, France, Portugal, Greece, 
Belgian Congo, French Equatorial Af 
rica, and other areas of Europe and 
Africa 

Until recently, however, its only re 
finery has been a 50,000 b/d plant in 
Antwerp, owned 50-50 with The Brit 
ish Petroleum Co. (which supplies the 
crude It has now bought Italian 
refining interests with several small 
plants (and some distribution), is 
building the Canadian refinery, and is 
considering the possibility of a 30,000 
b ‘d plant in Angola, Portuguese West 
\frica (PW—Jul.8°55,p52 

Lately, too, the company has en 
tered the producing field—not only in 
Canada, but in Egypt, Mexico, and 
Angola—and is explesing in Belgium 
and the Belgian Congo. (In Mexico, 
it is drilling under contract for the 
Mexican Government, in conjunction 
with American interests. 

Petrofina is headquartered in Brus 
sels. L. B. Wolters, managing director, 
has headed its postwar expansion 


Why has Petrofina decided to en- 
ter the United States at a time when 
many U. S. companies are going in 
the opposite direction? 

Ihe answer is simple, according to 
Heath Eves: U. S. companies are go 
ing abroad basically to find new crude 
reserves. Petrofina, on the other hand, 
is bisically interested in markets—and 
the U. S. is the biggest oil market of 
all. Also, Petrofina is interested in 
diversification and further integration 

But Heath Eves stresses one kev 
point: 


Ow ned 


Petrofina intends to make its 
United States venture "'self-support- 
ing" —that is, it is to be based art 
mentally on local crude production, 
not on imported Middle East or othe: 
Eastern Hemisphere crudes. 

The company’s new representative 
is not new to the United States scene. 
Heath Eves served here as American 
representative for BP (at that time 
called Anglo-Iranian Oil Co.) from 
1948 to 1952. He then resigned and 
joined Foster Wheeler Corp., first in 
the U. S., later in Britain. His new 
association with Petrofina dates from 
May of this year. 
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Suez Canal Oil Traffie Shifts 


Oil tankers going through the Suez 
Canal, northbound and southbound, 
accounted for well over half the total 
traffic and tonnage of the interna- 
tional waterway last year, according 
to the Suez Canal Company. Of the 
13,215 vessels crossing the Canal in 
1954, 6,792 were tankers 

ATS 
of goods through the Canal was en 
tirely accounted for by oil products; 
other goods movements remained sta 
ble. Oil movements, at 1,260,000 b/d, 
iumounted to 83% of the Canal’s total 


increase in total movement 


tonnage 

\ drop in north-to-south oil ship 
ments has already reflected the Octo 
ber reopening of exports from Abadan 
refinery in Iran. ‘These movements, 
mostly of oil 
hipped from European refineries to 


consisting products 
consuming areas east of Suez, dropped 
to 121,680 b/d in 1954 from 144,620 
b d. They 


sharply in 1955 


ire expected to drop Ver\ 


Oil moving north, mainly from Per 


sian Gulf areas, accounted for 75% of 
total northbound merchandise through 
the Suez Canal, and 58% of the grand 
total. Of this, 1,000,000 b/d (mostly 
crude oil) were shipped to European 
ports, and 132,000 b/d to the U.S 
Chis movement is expected to increas 
still more in 1955 


Size of tankers moving through the 
Suez Canal has been rising steadily; 
the average was over |2,000 tons in 
1954. There were 51 tankers of over 
30,000 tons. 

To cope with the bigger and faster 
ships, the Suez Canal is now going 
through its eighth and biggest im 
provement program, which will take 
three years and cost $22-million. The 
program calls for digging two addi 
tional bypass canals near the northern 
and southern tips of the waterway, as 
well as widening and deepening work 
to permit 36-ft.-draught 
vessels instead of the present 34.6-ft 
limit 


passage of 


Higher Pipeline Transit Fees Sought 


Four pipelines from the Iraq and Saudi 
Arabian oilfields cross Syria on their way 
to ocean terminals in either Syria or Leba- 
non on the eastern Mediterranean (pic- 
ture). The Syrian government for some 
time has been insisting on demands for a 
big jump in transit royalties charged on 
the lines; negotiations with the pipeline 
companies have been going on intermit- 


tently (PW—Jul.15’55,p29). And now the 
Lebanese Planning Ministry has asked 
Lebanese millionaire Nagib Salah, who 
reportedly helped Saudi Arabia in_ its 
recent oil negotiations, to look into the 
pipeline royalty question frem Lebanon’s 
point of view. Salah contends that Leba- 
non is “in a strong position” to get bet- 
ter terms. 
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Pemex Bermudez has .. . 





High Hopes for Lower California 


Petroleos Mexicanos ‘confidently 
believes" it will prove commercial 
production of oil or gas in Lower Cali- 
fornia in the near future, Director 
General Antonio J]. Bermudez told 
PETROLEUM WEEK this week. 

After than five of 
ploration of the more promising areas, 
the Mexican government 
monopoly, is that two 
mentary basins in the central 
f the peninsula are of 
the oil and gas 
rmudez sivs thev are of 
logistic importance and 

to warrant ac 
exploration 


MOor;re years cx 


Pemex, oil 
satisfied sedi 
and 
southern part 
major importance in 
search. Be 
“sufficient 
geological interest” 
celerating Pemex’ 
gram. A second drilling rig will soon 


be assigned to the area 


pro 


permanently 


to speed the job 


The Sebastian Vizcaino basin and 
the Purisima-lray basin, just south of 
it (map), are the focal points of in- 
terest. Located along the Pacific Coast, 
these basins have a surface area of 
more than 14,500 sq. mi 
been out de 
geological mapping of 
th last five vears 
Thev were ifter 
reconnaissance of the entire peninsula 
of Lower California started in 
1942 in an effort to evaluate oil and 
g regional basis 
Both the northern part and the ex 
treme southern half of the peninsula 
were eliminated the basis of un 
favorable geological characteristics. 

Because much of the surface in the 
two 


Pe HNeCX has 
tailed 


carrving 
surface 
basins during the 
located geological 


Was 


zas possibilities on a 


on 


promising basins is covered by 
sind dunes and other recent alluvial 
deposits, Pemex has carrying 
out geophysical exploration in_ the 


form of graviti 


been 


meter surveys 


There have been no showings of 
oil and gas in the Sebastian Viz- 
caino basin, although geological con- 
ditions have been shown favorable to 
oil and gas possibilities. Three rela 
tively shallow wells have been drilled 
ilong the eastern margin for strati 
graphic information to depths of 919, 
1,980, and 1,985 ft. A deep test was 
spudded in 1951 to ascertain depths 
of the postulated ma 
That test 
was located on 
which had 
oincide exactly with a well 
defined gravtiv anomalv. It 
! depth of 9,505 ft. after 
i thick marine 
sandstones of | 


ge Though 


: 
ind seq ucnce 
rine sedimentary section 
well, San Angel No. 1. 


i surface 
found to « 


inticline been 
reached 
penctrating 
shales 
ind Cretaceous 
test that 


section of ind 
Occ;nc 


thi showed 
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geological conditions were f 
to oil and gas possibilities in tl 
Pemex felt further drilling 
justified at that time 


Pemex has found shows of gas 
however, in the Purisima-lray basin, 
where it resumed detailed surface 
logical mapping and _ started dnl 
in the past two years. Earl 
1 wildcat drilling rig wa 
issigned to the basin to 
conditions 
with surface mapping, 
drilled in the Purisima 
located by urfa 


surface 


we're 


CCTIC ind C1 
ind thickne 


of th 


No. 1, 


depth of 


PETROLEUM WEEK 


omplk tec 


ft.. both 


lecided 


vit 


how 


of commern 


JULY 22 


nie 


} 
lal 


1955 





interest, Pemex considered the infor- 
mation obtained was encouraging, 
and the drilling rig was moved into 
the central part of the Purisima-Iray 
basin to begin another stratigraphic 
test early this year. 

The fourth deep well, Iray No. 1, 
is currently drilling below 7,389 ft., 
after having cut a section of marine 
shales and clean sands of Miocene 
and Eocene age. It’s being drilled as 
a purely stratigraphic test before any 
further geophysical exploration. Sev- 
eral showings of gas have been found. 


Results of work in the Purisima- 
Iray basin, Pemex thinks, justify an- 
other gravity meter survey. Gravity 
work was started in May and _ will 
serve as a guide to reflection-seismo- 
graph exploration which is slated to 
begin toward the end of this year. 
And a fifth stratigraphic test will be 
drilled about 20 mi. southwest of 
Iray No. 1 to evaluate still older 
stratigraphic horizons. 

“The actual search for oil and 
gas will not really start,” Bermudez 
told PETROLEUM WEEK, “until struc- 
tural control is at hand as a result 
of the geophysical surveys.” 


Hunt Oil Takes 
A Look at Egypt 


Hunt Oil Co., of Dallas, is looking 
into the possibility of exploring for oil 
in hitherto virgin territories in Egypt's 
Sinai Peninsula. Harold W. Scott, 
Hunt representative, has had several 
meetings with Dr. Mahmoud Abu Zeid 
of Egypt’s Fuel Dept. and Dr. Moham- 
med Abu Nosseir, Minister of Com 
merce & Industry. 

Scott told PETROLEUM WEEK this 
weck that he is merely making a pre- 
liminary fact-finding investigation into 
oil possibilities in Egypt and, contrary 
to local press reports, had made no 
request for prospecting and explora- 
tion licenses. 

Local newspapers had said that the 
Hunt Oil executive and the Egyptian 
oil officials had been discussing an of- 
fer to prospect in Sinai and that their 
talks had gone so far as to limit the 
zones where licenses could be given in 
Sinai and the eastern desert. The press 
reports said the officials had given 
Scott detailed reports on oil possibili- 
ties of these areas, preliminary to a 
concession agreement. 

Scott says Hunt Oil is also interest 
ed in prospecting in Libya. The new 
Libya petroleum law issued in June 
becomes effective in 30 days, and 
authorities are known to be studying 
concession applications from several 
foreign companies, including Hunt Oil. 
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What’s New 


France Sets Oil Credits 


FRANCE—In a new move to 
draw more private capital into oil 
exploration, the French government 
has granted | 2-billion-franc credit 
($4.2-million) to the Ministry of In- 
dustry and Commerce to be used to 
limit oil investment risks. The money 
will go to investors in exploration 
and development companies _ that 
have not yet made a profit, or whose 
costs exceed profits. It will take the 
form of a government contribution 
of 50% of the price of stocks sub- 
scribed. 

Along with funds already = ear- 
marked, the new credit will be ad- 
ministered by the Fonds de Soutien 
aux Hydrocarbures ou Assimiles, 
which was set up to give financial 
aid to oil and gas exploration and 
development in France and overseas 
territories. 

Any investor in a qualified oil ex- 
ploration company is entitled to the 
government aid. But the main bene- 
ficiaries will be the two semipublic 
financing corporations, FINAREP 
Societe Financiere des Petroles) and 
COFIREP (Compagnie Financiere 
de Recherches Petrolieres). Function 
of the two companies 1s to bring to- 
gether private investment capital for 
prospecting activities of new or exist- 
ing companies. 

The two companies have been 
granted special advantages by the 
government in order to draw private 
capital into investments usually con- 
sidered unsatisfactory. Shareholders 
are guaranteed a minimum return of 
5% on nominal value of holdings 
for a period of 12 years. Payments 
made by the French treasury in sup- 
port of this guarantee are considered 
as advances to the company, repay 
able at the end of the 12-vear period, 
or on liquidation. 


League Rumbles Again 


EGYPT — Mohammed Salman, 
head of the Arab League's oil office 
in Cairo, is scheduling a study tour 
of Arab oil producing countries, ac- 
cording to a League spokesman. He 
will visit Iraq, Saudi Arabia, Kuwait, 
Bahrain, and Qatar in connection 
with a study he is making at request 
of the League secretariat on the 
wealth and development possibilities 
of oil-producing members. 


ABROAD 


Salman will prepare a report on 
“present exploitation conditions and 
future development,” according to 
the spokesman. It’s intended to en- 
able the League secretariat to draw 
up a “general plan on the oil wealth 
of the Arab world and its importance 
in the international sphere, with a 
view to eventual utilization of this 
factor in the political sphere.” 

A meeting of the “Committee of 
Arab Petroleum Experts” on Octo- 
ber 25 at Arab League headquarters 
in Cairo will be proposed to the 
Arab governments that Salam _ will 
visit. Purpose of the meeting, the 
League’s source said, would be to 
unify Arab petroleum policy, pre- 
vent Arab oil from reaching Israel, 
and “enlighten” the Arab public 
on oil questions. 


To Review Socal Pact 
ARGENTINA — The Argentine 


government will reopen discussion 
with Standard Oil Co. of California 
over the recent and highly contro- 
versial exploration contract before 
it is submitted to the Argentine 
Congress, a Peronista Party deputy 
has announced. He said the contract 
would be submitted for a “full-dress 
discussion without any limitations 
whatsoever within the present Con- 
gressional term”  (PW—Jul.15’55, 
p30). 

The contract, signed in April by 
President Juan Peron, gave explora- 
tion rights to California Standard in 
a large area of southern Argentina. 
It has been under bitter attack by 
Radical Party members, who re- 
cently alleged it to be “surrender of 
Argentine sovereignty to the Ameri- 
can company.” Some observers be- 
lieve the oil issue was an important 
factor in touching off the recent 
abortive revolt against the Peron 
regime. 

° 


Texaco ‘Studies’ Move 


MEXICO — The Texas Co. is 
"studying" the possibility of build- 
ing a blending plant in Mexico to 
handle oil lubricants. Texaco con- 
firmed this week that it has been 
“in touch with Pemex” on the sub- 
ject, but added that no decision has 
been made yet. 

If the project goes through, Tex- 
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aco would be the third firm to handle 
lubes in Mexico since Petroleos Mex 
icanos banned imports earlier this 
vear. Socony Mobil Oil Co. and 
Quaker State Oil Refining Corp 
concluded contracts with Pemex 
through their Mexican afhliates, and 
other American companies have been 
reported interested 


U.S. Units Bid in Sicily 


SICILY — The worldwide interest 
stirred by oil's discovery in Sicily is 
indicated by numerous new foreign 
as well as Italian applicants for 
prospecting licenses. New American 
applications have been filed not only 
by major companies, but also by in 
dividuals such as B. Hunt, of Dallas, 
and C. Wrightsman 

American companies include Paci 
fic Western Oil Corp. of Los An- 
geles, Wake Development Co., of 
Wilmington, and Ross Cabeen & 
Associates, of Los Angeles. 

Other foreign companies applying 
for licenses include Pancoastal Pe- 
troleum Co. C. A., of Caracas, Ven- 
ezuela, and Wintershall Aktiengesell- 
schaft, of Celle, Germany. 


ESSO Expands in France 
FRANCE—Esso-Standard S. A. F. 


plans to drill 10 new wells this year 
and expects to raise output to 22,000 
b/d by December. This was an- 
nounced in the company’s annual 
report, which gave output date for 
the first time since the French af 
filiate of Standard Oil Co. (N. J. 
was established 

Production rose from 7,125 b/d 
last December to 11,500 b/d in 
Mav, 1955. The company handled 
64,500 b/d of crude last year, a 
12.4% increase over 1953. Of this, 
83% came from the Near East, 11% 
from Venezuela, and 4.3% from the 
company’s Parentis field. 

Importance of the Parentis strike 
to French petroleum exploration was 
stressed by Serge Scheer, president of 
Esso-Standard. Since Parentis con- 
firmed importance of oil deposits in 
metropolitan France, 20 new re 
quests for exploration permits have 
brought total area coverage to 55,970 
sq. mi Almost $389-million — has 
gone into oil exploration in France 
since the war, and this year oil com- 
panies have earmarked $85.7-million 
for the purpose. Above all, Scheer 
said, Parentis attracted the first pri- 
vate capital into French oil explora- 
tion. 


30 


Net profit of the French Esso 
Standard in 1954 was $8,489,300, 
compared with $3,550,000 in 1953 


Plant Offered India 


INDIA—The Iranian government 
has offered to invest in a new In- 
dian refinery that would use its 
crude. The Indian government is 
studying a proposal from the French 
firm, Krebs, for installation of a 
20,000 b/d to 30,000 b/d refinen 
at Bhavnagar, in Saurashtra, West 
India. Estimated cost is $25.2-mil 
lion, and the Iranian government 
has offered $8.4-million to 
million. 

Indian 
liciting government 
refinery in Saurashtra, which would 
be India’s fifth. Plans are, 
in a preliminary stage, and the ¢ 
ernment may hold back until its oil 
exploration program has 
some positive results 

India’s refinery capacity will reach 
77,400 b/d in 1957, 
Caltex refinery goes into production 
with 13,500 b/d capacity. The Cal 
tex unit will be at Vishakapatnam 
on the east coast, under agreement 
with the government of India. The 
Stanvac and Burmah Shell refineries 
at Trombay (near Bombay 
last vear. India’s oldest unit is at 
Digboi, in Assam. Consumption of 
refined products in India last vear 
totalled 72,000 b/d 


$10.5 


financiers have been ) 
support for i 


howe VCT, 
produc ed 


when the new 


opened 


PHILIPPINES — Caltex  (Philip- 
pines) Inc., has received a nonex- 
clusive exploration permit covering 
about 26.2-million acres in Luzon 
The permit, recently approved by the 
government, runs for two years, r 
newable for another two vears 


EGYPT—Socony-Vacuum Oil Co 
of Egypt announced it is changing 
its name to Mobil Oil Egypt, In 
The parent company in New York 
recently changed its name from So 
cony Vacuum Oil Co. to Socony 
Mobil Oil Co. 

& 


VENEZUELA—More fuel oil sup- 
plies for England will result from 
Creole Petroleum Corp.'s decision 
to expand capacity mf its Amuay 
Bay Refinery from 160,000 b/d to 
260,000 b/d, and to add 3%-mil 
lion bbl. of tankage. One reason 
for the $1l-million expansion pro 


that Creole will supply as 
much as 50,000 b/d of the residual 
fuel called for under the recent 10 
year contract between Esso Petro 
leum Co., Ltd., and England’s Cen 
tral Electricity Authorits PW— 
Jul 8°55,p91 


PERU — Richfield Oil Corp. and 
Peruvian Pacific Petroleum Co. re- 
port recovery of 30-gravity oil at a 
rate of 760 b/d on a 70-minute test 
of their jointly owned Tablazo No. 
4-1 well. This well, the only promis 
ing one of six drilled in the area, 

located about 10 miles east of 
Lobitos, and 6 miles from the near 
est production, that of the British 
owned Lobitos firm 

Ihe test was at an interval between 
5,854-91 ft. The well is now drill 
ing and coring ahead below 5,891 ft 
Richfield and Peruvian Pacific i 
Cities Service  subsidiarv jointly 
hold a 151,875-acre concession in 
the oastal area of northern Peru 
Tablazo No. 4-1 is being 
2,363,638 acres in 


wher 

drilled, as well as 

the upper Amazon Basin 
* 


EGYPT — International Egyptian 
Oil Co.'s Belayim No. 2 well has 
struck a new deeper zone on Egypt's 
Sinai Peninsula. The well flowed 
2,900 b/d of clean oil on a drill 
stem test at an interval from 8,603 
31 ft. The new zone is in addition 
to a half-dozen shallower zones in 
the field 

Meanwhile Belavim No. 3. has 
yeen completed with initial flow of 
3.4-gravity oil at 63 bbl. per hour 
hrough a ¥2-in. choke, from 7,633 
7,816 ft. In its No. 4 well in the 
same field, the company set 5'2-in 
ising at 5,230 ft. and tested the 
upper oil sands at a rate of 240 
b/d. The No. 2 well at the field 

drilling below 8,400 ft. and will 
Miocene sands expected 


I 
t 


test lower 
below 8.500 tt 

International Egyptian is owned 
jointly by Belgium’s “Petrofina’’ and 
Swiss and Italian interests. Southern 
California Petroleum Corp., a mi 
nority-interest holder, serves as op 


eratet 


LEBANON — Crude oil piped 
from Saudi Arabia to the Eastern 
Mediterranean increased slightly in 
June. Trans-Arabian Pipe Line Co. 
reported its June deliveries to the 
port of Sidon at 321,962 b/d, as 
against 305,441 b/d in May. This 
was well below the record high of 
362,677 b/d in October last year. 
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DEPT / Marketing 


Another Probe of Marketers? 


Indications are that dealer policies 
of major oil companies will be given 
another look when the new Congress 
convenes next January. This is the key 
recommendation in the final report 
this week of the Roosevelt subcom- 
mittee's inquiry into alleged market- 
ing abuses. 

The three-man subcommittee of the 
House Small Business Committee, led 
by Rep. James Roosevelt (D., Calif. ), 
has held extensive hearings on gasoline 
distribution practices. The hearings 
dealt with complaints that independ- 
ent gasoline dealers were victims of 
coercion and price discrimination at 
the hands of their suppliers. 

In the recommendation, the full 
committee was asked to “continue and 
expand its study of the problems of 
the small businessman in the petro- 
leum and other industries who are de 
pendent upon larger suppliers.” 

The purpose: “To determine wheth- 
er legislation is feasible which would 
provide for an administrative agency 
with the duty and authority to order 
divorcement, divestiture, or other 
tvpes of relief when certain conditions 
or standards, to be legislatively set, are 
found to exist in the petroleum or in 
any other industry.” 


Committee chairman Wright Pat- 
man (D., Tex.) reportedly is girding 
for the all-out assault on suppliers 
next year, as asked by the subcom- 
mittee. 

Observers recall that Patman has 
said divorcement of major oil compa- 
nies from the retail gasoline business 
might be the best answer to marketing 
“abuses.” 

The National Congress of Petro 
leum Retailers fears that divorcement 
might cause more ills than it would 
cure. Yet the informed concensus is 
that the investigation next year may 
concentrate on the possibility of di- 
vorcement as prime relief for dealers 


The subcommittee report makes 
other recommendations designed to 
give dealers a fair shake where and 
if abuses exist. But they are not 
drastic. 

The subcommittee evidently con 
cluded that complaining dealers had 
made a good case during the hearings. 
Dozens of dealers testified they were 
threatened with lease cancellation if 
they refused to go along with company 
desires on prices or “exclusive dealing” 
policies. To protect them, the dealers 
isked for legislation setting minimum 
lease standards. 


PETROLEUM WEEK JULY 22, 1955 


Company spokesmen denied the 
charges. They argued that the few 
real cases of coercion that did exist 
could be blamed on overzealous sales 
representatives. 

But the subcommittee reported that 
a dealer operating under a short-term 
lease “is not in fact independent, and 
is subject to control by the oil com- 
pany supplier.” 

I'he subcommittee recommended 
that: 

e Oil companies ‘‘consider”’ 
granting dealers of proven ability leases 
of three years or more. The subcom- 
mittee agreed, however, that new deal- 
ers should start with shorter leases. 

e Antimonopoly laws be strength- 
ened. 

e A record of the hearings be 
forwarded to the antitrust division of 
the Justice Dept. and to the Federal 
l'rade Commission. 


The subcommittee also endorses 
the "purposes and principles of Rep. 
Roosevelt's bill to give + ae to legal 
arms for any battle with suppliers.” 

The Roosevelt bill takes a new ap 
proach to gasoline distribution. Under 
it, a supplier by the very act of can 
celing or refusing to renew a dealer’s 
lease could be taken to court by the 
dealer. Uncle Sam would foot the bill 
for the dealer bringing suit, and the 
supplier would have to prove its in 
nocence. It would also amend the 
Clayton Act to give dealers greatet 
freedom in station operation and in 
the choice of products they can han- 
dle. 

It is a foregone conclusion that 
Roosevelt’s bill will get no serious 
consideration this vear. Its future may 
well depend on the outcome of any 
further investigations made into the 
situation. 


Socony Spells Out Dealer Policy 


More than 34,000 Mobilgas dealers 
the nation over now know exactly 
what their supplier's dealer relations 
policy is. This policy was spelled out 
in black and white for the first time 
last week. 

The spelling-out was done by So- 
cony Mobil Oil Co. and its domestic 
afhliates, Magnolia Petroleum Co. and 
General Petroleum Corp. The policy is 
the result of an 18-month study by a 
dealer-relations committee. 

The committee, which will continue 
to function, is made up of district 
managers and district marketing assist- 
ants, as well as staff personnel. The 
members evolved the present program 
only after making personal contacts 
with dealers in their areas. 


Highlights of the |1-point Mobil- 
gas policy are: (1) Dealers can get 
longer leases—up to three years; and 
(2) they can sell other than Mobil 
brand products. 

The longer leases and greater dealer 
freedom in product selling are direct 
lv in line with recommendations made 
this week by a House subcommittee 
headed up by Rep. James Roosevelt 
(D., Calif.) 

The rest of the new program deals 
with such routine matters as dealer 
sclection, dealer training, company ad- 
vertising of national-brand products, 
and sales aids. 

Vern A. Bellman, Socony’s national 
marketing manager, says three-year 


leases will be offered to qualified deal 
ers—those who have “proved’’ they 
are responsible businessmen, are in 
good financial position, and can main 
tain and enhance the value of their 
leased properties. 

This means, Bellman adds, that a 
dealer can be eligible for a long-term 
lease at the end of his first year. If 
he joins the Mobilgas dealer ranks 
from another company and brings with 
him a good record, he will be eligible 
for the longer lease immediately. 

On the sale of its products, Socony 
and its affiliates “‘recognize that every 
dealer is an independent businessman, 
free to sell our products or others and 
free to operate his business as he 
deems best, subject only to applicable 
laws and to the conditions of written 
contracts with us.” 


Major companies see little differ- 
ence between their dealer policies and 
Socony's. But they admit that Socony 
seems to have beaten them in making 
that policy generally known. 

Socony’s new policy presently is 
being broadcast to dealers through 
dealer meetings, conferences, and let 
ters from field managers. This follows 
field tests in three districts—St. Louis, 
Detroit, and Pontiac. 

But one Eastern marketer says it’s 
not too interested in long-term leases. 
This marketer says its six-month and 
one-year leases work out to the satis- 
faction of its dealers and itself. 
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THE TREND OF BUSINESS 


By McGraw-Hill Dept. of Economics 











Steel: From Strike to Slump? 


The steel industry has been the pace-setter for the 
business boom. At the end of June, as strike fears 
mounted, steel output was one-third higher than in 
the corresponding weeks of 1954. The industry is 
already producing at a rate equal to its own forecasts 
of demand in 1960. 

This—more than automobiles, or chemicals, or any 
other industry—is what has pushed the industrial pro- 
duction index to another record month. A steel strike 
would have punctured the business boom. But there 
was no strike, so output stays high. 


a = = = 


Steel is still the industry to watch, however, if you 
want a line on the trend of general business. The big 
question is whether steel can keep going at anything 
like these rates for the rest of 1955. If it doesn’t, 
business generally is bound to be affected. Here are 
some of the reasons: 

e Steel accounts for more than 5% of total in 
dustrial production, as measured by the Federal Re 
serve Board’s index. 

e Steel mills have been taking unusually large 
quantities of residual fuel, creating a tight market in 
the Midwest. 

e The steel industry is one of the biggest custom- 
ers for electric power. So the steel rate affects con- 
sumption of coal and oil at power plants. 


x = = a 


There are good reasons to think that the steel rate 
will slack off soon. For one thing, demand for steel 
will begin to let up, now that a strike has been averted 
There’s no question that a lot of orders were placed 
as a hedge against the strike. Other steel users placed 
extra orders to beat the price increase. So many of 
them already have the supplies they need for the 
summer. 

A good-sized share of recent steel output has been 
going to supply the auto and electric appliance indus 
tries at production rates that nobody thinks will last 
When the cutback comes in autos—and it will before 
long—some advance orders for steel are going to be 
canceled. With less frantic demand from Detroit, it’s 
more than likely that steel will be freely available 
everywhere. 

It’s a good bet that as much as 10% of recent steel 
production has been going into inventories. But with 
steel more readily available consumers will start to cut 
down their inventories, instead of building them up 

So it looks as though the steel makers have averted 
a strike only to head for a slump. The steel rate could 
drop to as low as 80% of capacity—it’s been over 
95%. In fact, operations might go below 80% of 
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Industrial production is still going up; it hit a new record 
high in June, at 139% of the 1947-49 average. So far this 
year, steel output has set the pace for industrial activity in 
general. And since each open-hearth furnace uses some 
10,000 gal. a day of fuel oil, the high activity in the steel 
industry has boosted demand for No. 6 fuel. 
(When steel activity declined last year, the Mid-Continent 


and price 


price of No. 6 dropped too.) 


manv auto plants will be 


capacity in the fall, wh 
shut for model changes 


Of course, steel operations at 80% of capacity don’t 
kind of disaster 


still be making good profits. But you can’t drop steel 


amount to any [he companies will 
operations that much without dropping out a big 
chunk of demand for fuel and power 

More important, perhaps, is the effect on general 
business when the steel rate goes down. If steel (and 
1uto) output declines, the over-all production index 
will be hard put even to hold its own. In other words, 
1 signal that the boom is topping out 


steel may give 

You may also see weakness in certain prices, once 
steel output starts to slide. Part of the price increase 
for steel itself will be lost, as 


And commodities bought 


companies begin dis 
counting to get customers 
by the steel mills 
chemicals—are likely to sell lower 
It’s also possible that the price for 
somewhat, though only in the Midwest 


which include steel scrap and 


residual fuel oil 
will weaken 
Even there any weakening will be brief, because East 
Coast marketers will snap up any excess supplies to 
offset decreased takings from Venezuela 

Strangely 
starting down while the 


enough, these sensitive prices may be 


general price average is still 
climbing. The steel price increase will be spreading in 
the form of higher prices for machinery and other 
months to come. While this 


that started it all 


fabricated products for 
is still going on, steel—the industn 
-will be making price concessions 
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EMPLOYMENT OPPORTUNITIES 


The Advertisements in this section include all employment opportunities—executive, management, technical, selling, office, skilled, manual, etc. 


, Positions Vacant Civil Service Opportunities Employment Agencies 
[et ticasitia sn Positions Wanted Selling Opportunities Wanted Employment Services 
NATIONAL Part Time Work Selling Opportunities Offered Labor Bureaus 


UNDISPLAYED RATES—— DISPLAYED 


COVERAGE The advertising rate is $14.80 per inch for all advertising ay $1.50 per line, minimum 3 lines. To figure advance payment 
pearing on other than a contract basis. Contract rates quoted count 5 average words as a line. 


on request 


Box Numbers—counts as 1 line 


\ measured %” vertic or ( mr 
P aie a sees. tae is mee < i %” vertically 1 lumn Discount of 10% if full payment is made in advance for 4 « 


secutive insertions 
Subject to Agency Commissior Not subject to Agency Commission 


Send NEW ADS to PETROLEUM WEEK, 330 W. 42nd St., N. Y. 36, N. Y. Closes 10 days prior issue date. 











a THE STANDARD OIL COMPANY (| OHIO) 


for a Manufacturing (Refining) Department 


PROJECT MANAGER is looking for 
See CHEMICAL ENGINEERS 


M. W. KELLOGG CO. 


. @ position with the career potential C d E AA | S$ T S$ ? a n d 


only a top-ranking firm can offer. 


rs, ote cite oo | ANECHANICAL ENGINEERS 
architect” supplying the technical 


information required for design and devel- 
opment of oil refineries and chemical é c , P 
plants .. . lending his extensive with one to five years experience in petroleum refining or 
experience to every phase of the proj- alee 
ect... and maintaining considerable related activities 
liaison work with the customer. 
: for staff work primarily in Cleveland, Ohio. 
A degree in chemical or mechanical 
engineering with 8 to 10 years’ diversi- Possible employment in Toledo, Lima, or Cincinnati, also. 
fied experience in the petroleum and 
hemical industries are minimum require- m 
many The sinht man for the job Sill Applicant should have the following educational background and industrial 
know the others, in terms of initiative, experience: 

ability and personality. 


Chemical Engineers: B.S. or higher degree and experience in development, pilot 
Interested persons should send complete ‘ . P : 
details, including salary requirements, plant operation, process design, process trouble shooting, refinery process engineer- 
to Mr. R. L. Stacom. ing, economic studies, or related work background. 





Chemists: B.S. or higher degree and experience in product and process research 
or development. 


M. W. KELLOGG CO. 


225 Broadway Mechanical Engineers: B.S. or M.S. degree and experience in process equipment 
New York 7.N.Y construction, design, inspection, or maintenance, petroleum product testing and field 
evaluation, or related work background. 


4 Age range 22-32 


Salaries commensurate with experience and level in organization. Advance on 
merit basis. 


| 
YOUR ORGANIZATION If you can qualify and are looking for a permanent job with a growing but 


Is it complete? secure midwest company, write, giving full information on education, industrial 


° 49 experience, military experience, and personal data to E. G. Glass, Jr., 1737 
Are you expanding it? Midland Building, Cleveland 15, Ohio. 


Making Replacements? 


Naturally, you are anxious to se- 
cure the most suitable man on 


men available. You want men USE NATIONAL CLASSIFIED ADVERTISING 


with the special training that will 

make them an asset to your or- for bringing business needs or opportunities to the attention of men 

ganization. You can contact such . . +s . . 

ais Wieaaniis dit dai acacia te associated in administrative, executive, management, sales and respon- 
eh an ‘rtiseme } 4 ‘ i . . eas als . 

the Employment Opportunities sible technical, engineering and operating capacities within the indus- 

Section of PETROLEUM WEEK. | tries served by Petroleum Week. For advertising rates or other informa- 


tion write: 














Classified Advertising Division 


PETROLEUM WEEK Classified Advertising Division—Petroleum Week 


330 W. 42nd St., New York 36, N. Y. 330 West 42nd Street, New York 36, New York 
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The Market Place 


AROUND THE WORLD 


Current key crude and refined oil prices compiled for PETROLEUM WEEK by, Platt's OILGRAM Price Service, a McGraw-Hill Publication. 


All Prices as of Monday, July 18 *Bold face type indicates changes from previous week 


KEY PRICES—REFINED PRODUCTS KEY PRICES—CRUDE Oll 
(¢ per gal., except dollars per bbl. where $ is shown 2¢ differential pe g. of cs @ 
U. S. Gulf Coast, cargoes United States (at the well 
Gasoline, 97 oct prem 13 Mid-Continent )-3¢ 
Gasoline, 90 oct reg : : ee -l1. North Dakot 
Kerosine aaa eae ; Texas 
Heating oil, No. 2 weer Gulf ¢ 
Gas oil, 48-52 d.i S Gulf Coast 


Fuel oil, bunker ‘'C"’ - 


Caribbean, cargoes 
Avgas, Grade 100/130 ee, . 
Gasoline, 93 oct research prem ee | 
Gasoline, 87 oct research reg vee 
Gasoline, 79 oct research 9.7 


70) 


ivivivivivl 


Gasoline, 2 oct motor method 


Kerosin¢ 
Heating oil, 


Canada (flat prices, at the well 
W oodb« Alt 1) 


Gas oil, 48-52 d.i dwater (Alt D 
ly-M | » (M 


R 
Fuel oil, bunker "'C" ; Da ip] 
New York Harbor, barges Smiley-Viking (Sash 
Gasoline. 89 oct reg Venezuela (Cargoes, FOB lifting port designated) 
Kerosin¢ 55 Oficin 2 2 ( 
Heating oil, No. 2 
Fuel oil, No. 6 


Okla.-Group 3, northern shpt, bulk 
Gasoline, 86 oct reg 44 
Ker Ine 2 4 = 
Heating oil. No. 2 ie Middle East, Persian Gulf (Cargoes, FOB lifting port) 
Fuel vil No. 6 . 9 I t t c i | 
Chicago, bulk ae \I 
Gasoline, S86 oct reg | randy " 
Heating oil, No. 2 
Fuel oil, No. 6, high s 
Los Angeles, rack Oata ) 
1m ‘5 oc y 5 ] = ae 
= un ? Oe : nee Middle East, E. Mediterranean 
ove dist., 2 ++ rabial (1.36 9 dot 
Di sel rc I. PS ZU00U e« - : a ’ ) | 5 | 
Light fuel, PS 300 . $2. se: , 
Heavy fuel. PS 400 Far East (Cargoes, FOB Lutong, Sarawak) 
: : . = we S lla | ight 7 
Natural Gasoline, Grade 26-70 ao bile tela: 
FOB Group 3 : , ae Seg 
FOB Breckenridge, ‘Tex 


tay : | iS 


Penna. Lubes 
sright stock, 25 p.t.... 5 
7 geben Ge a W576 KEY PRICES-—SHIPS’ BUNKERS 
Mid-Continent Lubes, Tulsa basis Bunl Col FOB terminal 
Bright stock, solvent, 95 vii 20-2 . S. Currency, bbl. 
Neutral, solvent, 200-210 vis i. 75 New York, N. Y. 


Gulf Coast Lubes San | ( 
Houston, Tex. 2.05-2.20 


Bright stock, solvent 95 v. )./ 
Neutral, solvent, 200 vis 5-16 Aruba, N. W. |. 2.20 


$2.50 


Canadian Currency, bbl 
Montreal, Or 
KEY PRICES—TANKER RATES Vancouver, B. ¢ 
Last paid, per long ton, single voyage U. S. Currency, long ton 
U. S. Gulf-New York, clean va Ras ‘Tant S \ 
U.S. Gulf-New York, dirty Aden 
NWI-USNH, dirty i Bomba Indi 
NWI-UK/Continent, dirty ae Capetown, So. Af 
Persian Gulf-UK/Cont., dirt: ae Sterling Currency, long ton 
Persian Gulf-USNH, dirty ; 2 Lon Eenglan 


si Port Said, Eg 
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Gasoline — 
A Patchwork 
Quilt: 
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Heavy Fuel—Tail Wags The Dog 


The tail wagged the dog in heavy fuel markets this week. Big consum- 
ing areas in the East were the first to get price increases. Advances at pri- 
mary supply points in the Caribbean showed up later on. The Gulf Coast 
dragged its feet. 


East Coast prices usually take their lead from the Southwest. But Esso 
Standard’s 15¢-a-bbl. hike on No. 6 from Boston to Charleston (it went to 
$2.50 at New York) stemmed from two situations the Southwest couldn’t 
help: big industrial demand and curtailed imports. Eastern U.S. has been 
pinched off by about 70,000 b/d on bunker “C” fuel supplies by the Cabinet 
Fuels Policy Committee recommendations. 


The 15¢ increase in the East might have been larger if about 7-million 
bbl. of California supplies hadn’t been handy to fill the gap. (In Los Angeles, 
bunker oil recently sold about $1.60-$1.65; suddenly, it’s hard to find at 
$1.70). 


In the Carribean, Shell Petroleum must have had one eye on Europe 
when its affiliates advanced 15¢ to $2.10 for heavy fuel cargoes at Cardon, 
Venezuela, and at Curacao. In England, simultaneous with the East Coast 
No. 6 oil increases, coal prices took off on an 18% climb, or about $1.70 a ton. 


Two-time-losers in the bunker increases are marine oil suppliers. Even 
before the advance, most companies were selling ships’ bunkers at contract- 
stipulated maximum prices for the year 1955. Suppliers tripped up on con- 
tract “top” prices in another postwar year—1947. 


In the East, price-war binges have hangovers. One eastern major has wound 
up with too many consignment stations for comfort. It was an expedient 
way to keep some stations alive during heavy cutting. These small, un- 
economic outlets should be “cut loose,” this supplier says. It’s in line with 
the trend to reduced stations per marketer (but with higher gallonage 
per outlet). 


Midwest gasoline demand has acted like a cloud of locusts. It snapped up ev- 
erything that was offered at Ohio River terminals. It slipped on down the 
Mississippi, cleaned out Helena, West Memphis, and Arkansas City, Ark. 
The pay-off came when a tow barge had to shove off light-loaded from 
Marrero, La.: The buyer couldn’t beg, borrow, or steal the necessary 
4,000-bbl. to fill out his cargo. 


In the Rockies, there’s too much refinery capacity. Rocky Mountain plants 
are too far away to benefit from high Midwest consumption. 


Bidding was sharp on the government’s 1.2-billion-gal. jet fuel requirement. 
Esso Export Corp. was low on JP-4 at 8.69¢, FOB Aruba. Eight addi- 
tional offerings were made with 0.1¢ of Esso’s bid by refiners at the U.S. 
Gulf. 


One unusual crude oil movement has come to light. The customs office at 
Corpus Christi, Tex., reported cargo arrival of 34-gravity oil from Ven- 
ezuela. As far as most Venezuelan producers are concerned, it has never 
been considered either good business or good politics to sell crude oil into 
the U.S. Gulf. 
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TOTAL DEMAND 


Latest 4-week 
average 141 


Year ago 7.585 


RUNS TO STILLS 

Latest week 7.582 
Previous week 7.646 
Year ago 6.969 


CRUDE PRODUCTION 
Latest week 6.626 
Previous week 6.597 
Year ago 6.298 


GASOLINE DEMAND 

Latest 4-week 
average 

Year ago 


4.046 
3.766 


TOTAL IMPORTS 

Latest week -971 
Previous week 1.241 
Year ago .97 


CRUDE IMPORTS 

Latest week 662 
Previous week -929 
Year ago .673 


CRUDE STOCKS 
Week ending 

7-9 270.5 
273.3 


277.2 


Previous week 
Year ago 


GASOLINE 
Latest week 
Previous week 
Year ago 


DITILLATES 
Latest week 
Previous week 
Year ago 





ROTARY RIGS 
Latest week 
Previous week 
Year ago 


RESIDUAL 

Latest week 45.5 
Previous week 45.3 
Year ago 53.4 


Figures 


ty spire OF the prolonged period of 
high refinery runs, total demand 
for all oils has continued good. The 
result is that total inventories in mid 
y were below a year ago. Computed 
1 days’ supply basis, petroleum 
xcks were six days less than they 
re at this time last year. 

[otal demand in the four weeks 
ended July 15 was 7.3% higher than 
the like 1954 period, using API data 
Demand for gasoline, which continues 
to pace the over-all demand picture, 
was 7.4% ahead of a year previous in 
the latest four-week period. 

Mounting middle distillate stocks 
ire the only point of concern in the 
favorable current inventory 
balance. Distillate and kerosine stocks 
increased at the rate of 700,000 b/d 
during the first 15 days of July. Since 
middle distillate inventories accumu- 
lated during the second quarter at 
rate of about 540,000 b/d, there is a 
distinct threat of excessive stocks 
plaguing the industry before the start 
of the heating season next fall. 


otherwise 


* ©. * 


The immediate economic outlook 
is improved as a result of the Texas 
Railroad Commission’s order this week 
setting the August production allow- 
ible at 3,028,325 b/d (page 12). In- 
dications now are that U. S. crude oil 
uutput will approximate 6,650,000 
b/d in August. This would be 480,- 

) b/d higher than last August, which 
is approximately equal to the antici- 
pated increase in demand next month 
over the like 1954 month. 
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Larry Seaman, moving into the Argentine, typifies .. . 





An Independent Branching Out 


\ires. Now his task is to line up suff 
cient capital to underwrite costs of 
the Argentine search 


Larry Seaman, executive vice-presi- 
dent of Intex Oil Co., California 
independent producer, is perhaps 
typical of the way today's forward- 
looking independents are branching 
out into ever-wider fields of interest. 
Seaman currently is leading his com- 
pany into oil exploration in the 
Argentine. 

It is dificult, of course, to sav when, 
if ever, anything definite will be 
worked out to permit realization of the 
Argentine deal. But those who know 
him best insist that if anvthing can 
be arranged, the hard-working Seaman 
is the man to do it. 

He paved the way for the Argentin¢ 
project last fall when he conferred 
with President Juan Peron in Buenos 
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Intex always has operated on the 
basis of lining up likely areas for ex- 

loration, then hedging on the results 
* bringing in partners to share both 
costs and results. And that’s the way 
it plans to operate in Argentina if a 
deal is made. 

In thus setting the stage for ex 
ploratory drilling, Seaman makes an 
important contribution to the search 
for new reserves on which the future 
of Intex and the oil industry must 
necessarily rely. 

As a measure of his success, Intex 
last year put together and dniled 34 
separate plays, or projects. Each joint 


venture is a separate deal, involving 
considerations which include = such 
questions as how deep a wildcat well 
will be drilled, and the length of tim 
involved between drilling of succeed 
ing wells. 

When Intex completes its prelim 
inary work, it spells out each project 
to prospective underwriters im term 
of objectives, probable depths, possi 
ble reserves, acreage involved, and 
other factors which relate to the drill 
ing of a wildcat well. 

Seaman’s job is to line up the un 
derwriters and then follow through on 
the legal and financial problems if 
agreement is reached. At the moment 
Seaman’s bulging briefcase contains 
an indexed summary of Intex’s current 
projects, a total of 34. 


The 44-year-old California-born 
Seaman has a rich background of 
legal training, experience in lease, 
contract, and title work, and active 
participation in management. 

Seaman’s talents are particularh 
effective at Intex, one of California 
most aggressive exploration compani 
Of the firm’s employes, 14 ar 
geologists, 7 are land men. 

Ihe geologists and land men put 
the “plays” together, searching for 
and lining up, most likely areas. $ 
man’s province takes in the working 
out of further arrangements, a task fo 
which he particularly well 
trained. 

Seaman was born in an oil town 
Coalinga, Calif.) but not in an oil 
family—his father was in the cleaning 
and laundry business. When he w 
still voung, his family moved to Santa 
Maria. It was here that Seaman picked 
up his first direct experience with oil 
firms, working in various oil field 
during summer vacations. 

Seaman worked his way through the 
University of California (he majored 
in Political Science) by playing piano 
at sorority teas and hashing at the 
Sigma Kappa sorority. He went on to 
Cal’s Boalt Hall to win his law degre 
in 1937. 

The work-your-way-through habit 
has stuck with Seaman to this very 
day. He insists that his four children 
3 boys, 1 girl) learn that ‘“‘vou have 
to work for what you get.” So when 
they came to him to buy a television 
set, he characteristically put them to 
work mowing lawns (his own) to earn 
the money for the set. 

But his work habits didn’t prevent 
Seaman from becoming a golf and 
fishing addict, though he confesses hx 
doesn’t spend “nearly enough time’ 
on these pursuits. 

Seaman began his oil career when 


sees 
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CONSULTANTS, DESIGNERS, 
AND CONSTRUCTORS OF: 


Notural Gasoline and Liquefied Petroleum 
Plants — Desulfurization Plants — Compressor 
Stationsse Solid and Liquid Dehydrati 
Plants — Pipe Line Pump Stations — Recycling 
and Pressure Maintenance Plants—Petroleum 
Industry Process and Construction 


Sitmce 1926... 


DRESSER ENGINEERING COMPANY 
706 South Boston P. O. Box 2518 Tulsa 1, Oklahoma 





Would you like us to acquaint your friends 
and associates with PETROLEUM WEEK? 
We will be pleased to send a complimentary copy of 
PETROLEUM WEEK to your friends and associates in the 
petroleum industry. Just list their names and addresses be- 


low, or if the space is insufficient send them along on your 
business letterhead. 


name position 
company dept. 
address 


city state 


name position 
company dept. 
address 


city state 


name position 
company dept. 
address 


city state 


name position 
company dept. 
address 


city 


name position 
company dept. 
address 


city state 


Please address to Subscription Department 


Petroleum Week 


330 West 42nd Street, New York 36, N. Y. 
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ident attorney for Hall 
Los Angeles, shortly 

nm from law. school 
ompany was dissolved in 
joined British Ame 
ing Co. as West Coast 

> Seaman became vice-pres 
idependent Exploration Ci 
of Intex. At that time, 
Vea’rs old, had 
Today Intex 
wells 


)+ 
It 


In the coming months, Seaman's 
talents will be in even greater de- 
mand as he actively assumes the job 
of heading the San Joaquin Valley 
Oil Producers Association. 

Seaman was elected pre ident of 

S]VOPA last March. As fourth 

pl dent of the group, whose 134 

members produce an estimated three 

fourths of the 396,000 b/d output of 

the San Joaquin Vallev’s 85-odd fields, 

Seaman will act spokesman for the 
on 

As such he ippe ired last week in 

Ange les before a House subcom 
investigating California 
ces in view of proposed legis 
Congr! tora fed I lly sub 
rude pipeline from West 
exas to Southern California. He pr 
nted the S)VOPA argument that th 
| ipel was both unn 
waste of public fund 
will lead th issocla 
inst the Phillips’ ga 
rainst anv cuts in th 
nd will promot 
of mmport restriction 


Seaman also is Intex's answer in 
another field in which oil companies 
occasionally are hard hit—the fur- 
nishing of speakers. 

During Oil Progress Week. Seaman 

mak five major speech 
neralh onsidered on of th 
nd best ifter-dinn 
rsheld, where thi 
ntlv exercised And 
en of humo 

the quiet of h 

in front of a 
radio microphone 
wes interest in hi 


xplaining what Inte 


ur 


Argentina last 
employees together 
nature of the trip and 
negotiations, and briefed 
possibilities of their firm 

» business in Argentina 
often sought. When 
yl recently asked his ad 
ving the stock market, hi 
inswer was: Stick with = th 
investment plan (dollar aver 


stock 
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HAROLD L. CURTIS, 
working for Shell Oil Co 
station attendant, 


to the me wly created 
, : 


scrvice 
named 
vice-president in charge of publi 

trons He has headed the firm's | 
department since 1947, as 
sistant to the president. His 

through the ranks began at a stati 


San lose. Calit. He moved up to 


relations 


age Shell marketing divisions in Cali 

fornia ar New York; in 1938 he be 

came advertising manager 

JOHN ED COOPER has bee: 
issistant to the president ot Db 
Drilling Co., Houston. The firm o 
ates drilling rigs in Texas, New \ 
ico, Oklahoma, and Louisiana. ( 
served for the past nine years witl 
Western Co., Dallas, 


senior vice-president, sales 


where he Was 
Manage 
and a member of the board of directors 
sefore that he was manager of Repub 


lic Suy 


Supply Co.’s tubular goods divi 
at Houst 


ROBERT E. HOWE has been named 
assistant to the vice-president in chargé 
of manufacturing of Sinclair Refining 
Co., N. Y. A Sinclair employee since 
1934, he has managed the firm’s refinery 
at Sinclair, Wyo., since 1950. E. H. 
Hausner, his former assistant, will 
become new plant manager. Jack Cor- 
ley, formerly head of the technical 
dept., will assist Hausner 


HARRY J. RUSSELL, new chief g 
ologist for Gibraltar Oil Corp., Dallas 
will also serve as vice-president of the 

firm. He will continue to live at Mid 

land, Tex., and will manage the Gibral 

tar district office there. He is a former 
district geologist for Gulf Oil Corp. and 
for American Trading & Productio1 

Corp 


GEORGE F. GETTY II has been 
named executive vice-president of Pa 
cific Western Oil Corp., Midland, Tex 
The company, a petroleum exploration 
and production firm, owns stock con 
trol of Tide Water Associated Oil Co 
and Skelly Oil Co. Getty is the son of 
J. Paul Getty, president of Pacific 
Western, and is the grandson of the late 
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George F. Getty, founde f the Getty 
interests. Young Getty will continue as 
ce-president and director ot Spartan 
\ircraft, Mission Corp., and Skelly Ou1l 
\t Pacific Western he replaces Emil 
Kluth, who retired re 

ost 40 years witl 


uth will retain an advisory tunctior 


ly after al 


organizations 


B. F. WHITEHILL has been elected 
resident of the newly-formed WDM 

I will rep 

ling interests 
} e Denver-Julesburg 

Rocky Mountains. White 
h Whitehill, 
ionecer Oklahoma waterflood operator 
1 is the grandson of B IF. Whitehill 


Pennsylvania at Ohio oil oper 


ill is the son of Howard J 


BURR ROBERTS KENNETH 
E. BOLING vill head new district 
tices of Bishoy i] ». at Denver, 
and Abilene, x., respectively 

had been stationed at the firm’s 

id Cex.) I , ich will be 
Roberts w: nior geologist at 

d. Boling 


nt 


production super 


KARL T. FELDMAN and D. W. 
CALVERT have bee named to a 3 


an industry-Navy 


j a j 


board of review 

h will aid construction of a mili 

ipeline in Spain. Feldman is a 

Sinclair ipe Line Co., In 

Kar alv is with Phil- 

Line Ce } , Okla 
DEAN H. MIT 


orthern Indiana 


the \mer 
\ssn., a group of executives 
utility, pipelir and manufac 
companies ination is cot 
tantamount to election. Formal 
will take place at the gr 
1, to be held at 
] Mitchell will ad 
vance trom the post of first vice-pres 
ident, for which C. H. Zachry, pres 
ent of Southern Union Gas Co., 
Dallas, has been nominated. Zachry, in 
turn, will be replaced as second vice 
sident by A. W. Conover, president 
of Equitable Gas Co., Pittsburgh. Vin- 
cent T. Miles, treasurer of Long 
Island Lighting Co., will remain as 
treasurer of the association 


C. H. ROLFE has been named manager 
of the Seattle sales district of Standard 
Oil Co. of Calif. Formerly stationed in 

lif., he has been with Standard for 
13 years 


DR. ALFREDO ANZOLA MON- 
TAUBAN, chief engineer of Creok 
Petroleum Corp.'s western division in 
Venezuela, has been named superinten 

dent of the Maracaibo district in that 
division. He succeeds L. A. Summers, 
recently appointed administrative as 
sistant in Creole’s production depart 
ment 


CARLETON W. YOUNG, of Detroit, 
Mich., has been named to the newly 
created position of merchandising man 
ager for the marketing division of Cities 
Service Oil Co., Bartlesville, Okla. He 
has been the head of the firm’s Michi- 
gan sales unit. Before joining Cities 
Service he was district representative 
for a large automotive accessories Co. 
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AS THE EDITORS SEE IT 





Oil, Polities, and 1956 


FEVHE OW INDUSTRY faces increasingly tough sledding in Washington 
| Ihe sooner the industry realizes this, and understands it, the bette1 
it will be able to cope with the problem 

Ihe Looking Ahead in Washington column (page 6) pinpoints this 


trend to put the heat on big business in general, and oil in particular 


Politics is responsible for much of this, it’s true. Next year i 
vear, and the Democrats are looking for issues 


 Hedayedamaee pay political bombast. TPhose who know Wash 
ington have sensed the bristle of resistance to any oil issue. Oil rep 
resentatives and oil men visiting there find more and more congressme) 


shying trom oil matters because they fear a public backlas| 


One needs look no turther than the rata | vas le ISlall 


example ot this Lhe industry could hardly fina L rhiar sol 


the opposition does not challenge the basic concept tha 
produce? of any raw material should be tree of federal co 


say, gas is different: the consumer must be protected it all 


Have no doubt about this: There are many congressme 


the producer is right, but they'll vote against the gas bill 
} 


Why? Because of the subtle spread of the feeling that it would in 


vite public disfavor to be aligned with the oil and gas industry 


[here are reasons for this: The uproar over offshore oil, the “cartel 


charges, and the simple fact that oil ts a tremendously big and expand 


ing industry have all played a part 


of the business prompts oil men to guard their card 


1 i INDUSTRY ITSELF must bear a share of the blame. The very nature 


s closely But 
that isn't the way to win ball games in Washington. Nor can it be done 


by sending delegations to talk to congressmen and 


the Administration 
Ihe battle has to be won with the public. The man on the street 
must understand that there was no offshore “giveaway” to the industry 


that oil should be allowed to play by the same rules applied 


to other 
industries, and that the consumer himself benefits from the way this 
highly competitive industry now operates 

Oil men pretty generally tend to take for granted that everyon 
realizes these things. But when you see what happens in Washington 


you know that’s not correct. 
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ROLLING TUNNELS FOR OIL AND GAS 


Thousands of miles of 

Youngstown Electric Weld 
Line Pipe are now serving as tunnels for 
oil and gas. Synchronized sets of form- 
ing rolls shape the steel skelp into tubu- 
lar form. The completed tube passes 
from the final forming roll through the 
electric welder which joins the edges in 
With rigid 
quality control continued through the 


a solid continuous weld. 


final processing operations, Youngstown 


Electric Weld Line Pipe is ready to be- 
come tunnels for oil and gas. 


* * * 


Four reasons why Youngstown Electric 
Weld Line Pipe is your best buy: (1) It 
bends readily; (2) Wall thickness is uni- 
form; (3) Weldability is outstanding; (4) 
Long lengths save you time and trouble. 
The Youngstown Sheet and Tube Com- 
pany, Youngstown 1, Ohio. Sales and 
service offices throughout the oil and 
gas producing areas. 


THE YOUNGSTOWN SHEET AND TUBE COMPANY ciicn Sind Ycloy Steet 


General Offices: Youngstown 1, Ohio - Export Office: 500 Fifth Avenue, New York 36, N. Y. 


SHEETS - STRIP - PLATES - STANDARD PIPE - LINE PIPE - OIL COUNTRY TUBULAR GOODS - CONDUIT AND EMT - 
MECHANICAL TUBING - COLD FINISHED BARS - HOT ROLLED BARS - BAR SHAPES - WIRE - HOT EBOLLED 
RODS - COKE TIN PLATE - ELECTROLYTIC TIN PLATE - RAILROAD TRACK SPIKES - MINE ROOF BOLTS 





How the EMSCO MANUFACTURING CO. mounts the 
slow speed shaft of its model DA-320 pumping 
unit on Timken tapered roller bearings. 








How TIMKEN bearings hold shafts in alignment 
on all Emsco pumping units 


| eres O pumping units use herring- 
«z bone gears. This means the bear- 
speed shaft must 
And shaft 


These bear- 


ings oa the slow 
locate all the other shafts 
alignment is important. 

ings must also take the radial loads 
from the slow speed gear and the 


overhung cranks. 


Timken 
handle all these jobs easily 


full line contact between rollers and 


tapered roller bearings 


They have 


races, giving them a greater load- 


carrying capacity. And their tapered 


design lets them take both radial and 
thrust loads or any combination. 


Result: end play and deflection are 
minimized; shafts are held in proper 


alignment; gear wear is reduced. 


Timken bearings also hold housings 
and shafts concentric, making clo- 
sures more effective. Lubricant stays 
in—dirt and moisture stay out. Lubri- 
cation costs are held to a minimum. 


Emsco makes sure its customers get 
all these advantages. The slow speed 


WE MAKE OUR OWN STEEL 


The special grade 


alloy steel which 


s Timken bearings their strength 


d resistance 


to wear is made in 


r own steel mills 


ly Timken tapered roller bearings 


these advantages: 1. advanced 


n, 2. precision manufacture, 
i quality control; 4. nickel-rich 


3 


Timken alloy steels. 


NOT JUST A BALL NOT JUST A ROLLER 


THE TIMKEN TAPERED ROLLER 


BEARING TAKES RADIAL 


AND THRUS7 


shafts on its entire line of pumping 
units are on Timken bearings. You 
can get these same advantages by 
specifying Timken bearings on al! 
the oil field equipment you build or 
buy. Just look for the trade-mark 
“Timken” stamped on every bearing. 
The Timken Roller Bearing Company, 
Canton 6, Ohio. Canadian plant: St. 
Thomas, Ont. Cable: ““TIMROSCO”’. 


waa: This symbol on a product means 
sts bearings are the best 


TAPERED ROLLER BEARINGS 


LOADS OR ANY COMBINATION 





